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Decided Uptrend i in Sales 


Of New Cars i 


Returns In for 43 States 


Total 76,304, as Compared With 73,920 in Nevember; 


in December; 


Rate of Decline From Year Ago Is 
Reduced Sharply 


EW YORK, Jan. 


30.—W 


ith registration returns miss- 


ing from only five states, it is apparent that retail 


sales of new passenger 
crease over November, 1930, 
of the corresponding month 


other recent months. 

The returns from _ forty-three 
states and the District of Columbia 
show total retail sales of 76,304, as 
against 73,920 in the eel 
month, up 3 per cent., and c 
ing with 111,284 for the cies ein 
in December, 1929, a falling off of 
31 per cent. 

This decline from last year com- 
pared with a drop of 48 per cent 
in November from the correspond- 
ing month of 1929 and 45 per cent. 
in October. This improvement in 
the final month of the year was 
due, in some measure, to the fact 


that the Chevrolet Motor Company | 


had its new models on the market 
during all of that month, whereas 
last year the new models did not 
come on the market until January. 

The five states from which regis- 
tration returns have not yet been 
received are New York, Iowa, Ken- 
tucky, Louisiana and Texas. 

On the basis of the returns re- 
ceived thus far, it is estimated that 
complete retail sales in the United 
States in December totaled between 
95,500 and 96,000. 


RYAN OF AUBURN ILL, 
RESIGNS TWO POSITIONS 


Chicago, Jan. 30.—Due to ill 
health, Allis W. Ryan, vice-president 


of the Auburn Automobile Company | 
and general manager of the Auburn | 


Connersville plant, resigned today. 

He also resigned his position as 
president of the Central Manufac- 
turing Company, the Auburn body 
plant located in Connersvile. 

Mr. Ryan will leave immediately 
for St. Petersburg, Fla., for a rest. 
He had been with the company for 
four years. 


New Truck Gr 


cars in December showed an 


in- 
and were closer to the level 
of 1929 than was the case in 


AUTOMOTIVE RETAILERS 
HOLD TOP IN SALES FOR | 
| FIVE CALIFORNIA CITIES 


Washington, Jan. 30.—Compari- 
son of automotive retail sales in 
California and Illinois is shown in 
the 1930 census distribution figures 
for seven additional cities released 
today. In five California cities the 
automotive group led, while in two 
Illinois cities sales of this industry 
were second to the food group. 

Reports are released for South 
Pasadena, Brawley, San _ Diego, 
Glendale and Whittier, all of Cali- 
fornia, and Harvey and Oak Park, 
Ill. These figures represent retail 
sales for the year 1929. 

Retail business in South Pasa- 
dena, 13,730 population, amounted 
to $3,616,438, of which automotive 
sales of thirty-eight establishments 
represented 48.8 per cent., or $1,764,- 
742. Sales in motor vehicles totaled 
$1,224,513; three accessory, tire and 
battery shops, $114,160; sixteen fill- 
ing stations, $358,289; thirteen ga- 
rages, $67,780. 

The motor 
unusually high, 


sales appear 
census report 


vehicle 
the 


| states, due to the existence in South | 
retailers | 


Pasadena of automobile 
who are also large distributors. 


sales in Glendale, 
| group represented 34 per cent., or 
$12,219,457. There are 244 establish- 
ments in the automotive field in 
Glendale, serving a population 
62.736. Sales by dealers totaled 
$7,698,144; 29 accessory, tire and 


Sk ontinued on Page 12) 


oup Planning 


Uniform Line of Products 


Chicago, Jan. 30.—The series of 
sessions this week of the National | 
Motor Truck Manufacturers’ Asso- 
ciation produced a number of im- 


portant results, a report issued to- 
day by Deane Chivington, 
tive secretary of the organization, 
stated. 

Manufacturers of trucks from all 
sections of the country who were in | 
attendance voted tc go ahead with 
the program as originally outlined, | 
calling for the manufacture of com- 
mercial vehicles on a standardized 
basis. Inasmuch as membership is | 
restricted to regional manufacturers, 
it was agreed that there would be 
no element of competition in hay- 


execu- | 


jing all of them build 
trucks. 

The plan is new and revolutionary 
j in that it marks the first time in 
the history of the industry that 
|members of the same organization 


}are noncompetitors, and the first 


time that a group of manufacturers | 


are to build a standardized product. | 
| All of those who attended the ses- | 
sions expressed themselves as en- 
| thusiastic over the prospects for 
|the organization. 

The decision was made to go into, 
‘corporate form and a committee | 


| was appointed to handle all cor-| 


| Porate matters. It was also decided | 


(Continued on | Page 12) 


Out of a total of $36,145,512 retail | 
the automotive | 
' 


of | 


identical | 


NEW YORK, 


STEEL OPERATIONS 
EXPECTED TO GAIN 
IN NEXT 6 WEEKS 


Jan. 30.—Al- 
district steel 


Youngstown, O., 
though Youngstown 


there is a fair possibility that the 
industrial average next week will 
reach the 50 per cent. level. Such 
a gain would require an increase of 
only 1 per cent, from the current 
activity of 49 per cent. and would 
place the average above the half- 
way Mark to capacity operations for 
the first time since mid-November. 

An announcement that the Sharon 
Steel Hoop Company will resume 
melting at its Lowellville blast fur- 
nace on February 1, after four 
months’ idleness, has already been 
|made by that producer, for which 


operations are largely dependent on | 


| the automobile manufacturing in- 
dustry. The addition of this stack 
and expansion of the. company’s 
open-hearted operations*may be the 
most important factor in continuing 
the advance in Youngstown indus- 
trial activity, which has made five 
successive advances in as many 
weeks, 

Since sheet bookings have been 
less favorable than expected during 
the last week, suspension of opera- 
tions at some of the non-integrated 
sheet plants in the district may off- 
set Sharon Steel’s expected im- 
provement. At mid-week no changes 
in operations for the coming week 


(Continued on Page 12) 


N. S. P. A. LAUNCHES 
MAINTENANCE MEN 
MEMBERSHIP DRIVE 


Detroit, Jan. 30.—Plans for 
j}immediate launching of a drive to 
add 500 garages, repair shops and} 
super-service stations per month to} 
'the roster of the recently created | 


al Standard Parts Association have | 
|been approved by the N. S. P. A. 
board of directors. 

The approval of the board fol- | 
lowed a previous two-day considera- | 
tion by the merchandising and stan- | 
dardization committee of all details 
of advertising, technical and finance 


| (Continued on Page 12) 
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plant operations are advancing at a} 
slower rate than several weeks ago, 


maintenance division of the Nation- 


Major Specifications and Mechani- | 


JAN UARY 31, 1931 
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8 Cents. $12 ‘Per ‘Year, 








CHICAGO SHOW cinta REVIVAL IN SALES 


BUYING INTEREST GREATEST | 
SINCE 1928, MILES REPORTS 


Exhibition Approaches Close With Rush as Attend- 


Jan. 30.- 
joined the car, 


HICAGO 
hibitors 


ance Is Sustained; Accessory and 
Equipment Displays Attract 


1 


1 


Accessory and shop equipment ex- 


truck and taxicab manufac- 


turers today in reporting excellent attendance during the 


thirty-first annual 


Chicago National 


Automobile Show, 


which will come to a close in the Coliseum tomorrow night 
after a successful eight- ‘day run. 


GENERAL MOTORS NET 


New York, Jan. 30.—The annual 


report of E. I. du Pont de Nemours these exhibits 


States that 
of General 
indicates that 
gon its common stock for the year 
ended December 31, 1930, including 
equity in undivided profits of sub- 


& Co. preliminary 
estimate 


poration earnings 


sideries and affiliated companies not 


consolidated and_ including . non- 
recurring profit resulting from sale 
of common stock to General Motors 
Management Corporation, were 
equal to approximately $3.17 a share 
on the 43,500,000 common shares 
| outstanding. 
compare with net 
|} including equity 


income in 


in 


| 
| 


PUT AT $3.17 SHARE| interest. 


Motors Cor-| 


Such earnings would | 
19289, | 
undistributed | 


| profits of subsidiaries and affiliated | 
| | companies not consolidated, of $248,- | 


282,268, 
dends, 
The 


equal, after preferred divi- 
to $5.49 a common share. 


above estimate shows no| 


i their 


From the accessory and 


ishop equipment sections came 


reports of excellent buying 
A check-up reveals 
\that no less than seventy-five 
‘ wholesalers from throughout 
the Middle West have visited 
in addition to 
many representatives of car 
and truck manufacturers, 
dealers planning to improve 
service facilities during 
1931, fleet owners, garage 
mechanics and others. 

Crowds viewing the big exposition 


|/in the Coliseum have shown a dis- 


tinct tendency to increase in num- 
‘bers during the second half of the 
‘week, and, on the basis of today’s 
crowd, the final two days are ex-* 
pected to be the best attended of 
the entire show. The exposition hall 
was packed Wednesday night and 
again Thursday. 

Most of the leading factory fig- 
ures in the industry have departed 


| for their respective cities or to other 


Chicago affair 
local 


shows, leaving the 
in complete charge of their 


change from earlier forecasts that| representatives and transforming it 


| would be sufficient to cover the 
regular common dividend require- 
ments of $3 a share, with the non- 
recurring profit representing 
| year’s contribution to surplus. 


(c ontinued on Page 10) 


| 


the | net profits from operations in 1930| once more to an exclusively public 


viewing of the new products of the 
automotive industry. 
Manager S, A. Miles today char- 


the | acterized the show as the best in 


buying interest since 1928. He said 


On the basis of common stock | exhibitors had agreed on that point. 


(Continued on Page 6) 


Willys-Overland Sales . 
At Shows Top Last Year 


| (}HICAGO, Jan, 
ae 

so far this year have shown an in- 
crease over last year, according to 
a statement by L. 
dent of Willys-Overland, 


annual dinner in 
George M. Graham, 
presided as_ toast- 


| company’s 
| Palmer House. 
| vice-president, 
master. 

P. C. Gartley, 
|ager, Western division, 
| optimistic in his keynote 


general sales man- 


which he stressed the fact that 1931] aged over 


30.—Willys-Over- | ler 
land sales at all the shows held | aid 


offering every 
to stimulate retail sales, for, 
after all, it is the retail business 
that makes this industry the great- 


said, “and are 


A. Miller, presi-| est in the world. 
to 1,200} 


dealers and their salesmen at the) business 
the | 


|}tion and its various lines of busi- 


the 
too 
na- 


has been said about 
depression—perhaps 
We all know that our 


“Much 
much, 
nesses are fundamentally sound and 


there is no doubt as to our re- 
covery. While I have always been 


was highly | | reticent about making predictions, I 
address in| can’t help but feel highly encour- 


the turn of affairs re- 


|presents a different situation from|garding Willys-Overland. Our prod- 
|other years—buyers have a different| ucts have been widely accepted and 


| angle, 


the greatest values in 


manufacturers are offering | the enthusiasm with which you men 
automotive| have greeted our 


1931 product is 


| history and there is no place today | evidence that we have struck a pop- 


for the old-time salesman, 
“Manufacturers of automobiles are 

. | co- -operating as never before with 

their dealer organization,’ Mr, Mil- 


chord.” 
Miller again reiterated the 


ular 
Mr, 


(Continued eon Page 6) j 





General View of Cleveland Sho 





AUTOMOTIVE DAILY NEWS, SATURDAY, 


JANUARY 31, 1931 





DUTCH WINDMILLS formed the background of decorations at the annual Cleveland Automobile Show 


this week at the Cleveland Auditorium, 


San Antonio Sector Notes 
Decided Car Sales Upturn 


AN ANTONIO, Tex., Jan. 30.— 
New and used car sales showed 
a decided improvement during De- 
cember, which has continued during 
the first fifteen days of January. 
Recovering from one of the worst 
years in the history of the automo- 
tive business in this city, dealers 
leok forward with some optimism to 
the new year. 

Used car stocks are lower than 
ever before, business conditions have 
been revamped until operation costs 
have been cut to a minimum, and 
efficiency of the sales and service 
forces is greatly improved. 

“Our business indicates an upward 
trend in sales,” Marcus H. Clark, 
general manager of the Milam 
Chevrolet Company, reported. 
“While it is not rapidly getting bet- 
ter, I believe we are slowly return- 
ing to normal volume and that 1931 
will see a decided improvement in 
sales. 

“Our December sales on new cars 
was better than in several months, 
and our used car sales were also 
satisfactory. During this month we 
sold 81 new cars and 102 used cars 
Our January busines up to this time 
continues to show activity and we 
expect to complete the month in 
good shape 

A similiar view expressed by 
Ward Orsinger, general manager of 
the Orsinger Motor Company, Hud- 
son-Essex distributors. In this re- 
spect Mr. Orsinger states, “our 
December business was the best we 
have had this year, due in some 
respects to the fact that we have 
just taken over the Hudson-Essex 
distributorship in this territory and 
had new models on the floor. We 
were unable to get delivery on some 
Hudson models during December 
and consequently did not do the 
volume that might have been ob- 
tained. 

“Business since the first of the 
year has been very good in the ter- 
ritory, but not so brisk in the city. 
We anticipate a determined im- 
provement within a few days, how- 
ever, and expect to see greater ac- 
tivity in both retail and wholesale 
deliveries 

A two-inch rain which fell over 
the greater part of southwest Texas 
recently has greatly encouraged 
business leaders. Being an agricul- 
tural state, a wet winter indicates a 
good crop year, improved business 
cenditions. plenty of money and 
greater prosperity. This rain, com- 
ing as it did, will do a great deal 
toward loosening money loans and 
stimulating sales. It has done more 
to build up optimism than anything 
this yea 

“We look for better business dur- 
ing 1931,” Chris Bates, general man- 
ager for Crawford Motor Company, 
Ford dealer. explained. “We are 
stressing the point to our salesmen 


is 


that hard work will bring in more! 


sales. We are forgetting hard times 


and putting in more hard work. 
Used car sales for the first fifteen 
days of January are more than for 
all of December, and new car sales 
have shown a marked improvement. 
We look for a very good increase in 
business for the first half of this 
year.” 

Figures just issued on new car 
sales for 1930 show that a total of 
7,810 passenger cars and trucks were 
sold in 1930, as compared with 11,688 
passenger cars and trucks in 1929. 
This is approximately 50 per cent 
decrease in sales. Of the total sales 
in 1930, three makes—Ford, Chev- 
rolet and Buick—accounted for bet- 
ter than 71 per cent. of the cars 
sold. Ford led, with 2,979 passenger 
cars and trucks, followed by Chéy- 
rolet, with 2,139. Buick ran a poor 
third, with 440 unit. 

December showed some improve- 
ment over November, there being 
576 cars and trucks sold in the last 
month, compared with 463 for No- 
vember 

“While 1930 has been a hard year, 
we look forward to better business 
in 1931,” Dale Dietrich, genera) 
manager for the San Antonio Motor 
Company, Hupp distributor, stated. 
Our used car stocks have been 
greatly reduced during the past few 
months and our tied up capital is 
being turned into profitable chan- 
nels. In September we had approxi- 
mately 70 used cars on hand; now 
we have 17. Sales are improving 
and we anticipate a good business 
during the first six months.” 

Some credit should be given to 
the San Antonio Auto Trades Asso- 
ciation for the work done this year, 
the dealers say. Without the sur- 
veys, practices and other achieve- 
ments brought into effect this vear, 
showing actual business conditions, 
it is probable that a number of the 
dealers would not be in business to- 
day. Hearty co-operation of al] the 
members, and the hard work of T. J. 
Simmons, secretary-manager, has 
shown good results. 


BATTERED PRICE-FIXING 
MEASURE PASSES HOUSE 


Washington, 
per-Kelly bill, 


Jan. 30—The Cap- 
long a subject of 
contention in Congress and aimed 
at price-fixing, was finally passed 
by the House yesterday It had 
been amended so many times that 
even its backers admit the measure 
is practically inoperative and will 
not accomplish its original purpose. 


GENERAL 
CANADIAN BROADCAST 
Toronto, Ont., Jan. 30 (UTPS).— 
General Motors of Canada, Lid., are 
sponsoring a radio broadcasting fea- 
ture, now in course of preparation, 
to be entitled, “Canada on Parade.” 
It will be broadcast over a network 
of stations. The program will be} 
historical, as well as educational. 


MOTORS PLANS 


Crowds and sales this year are reported in excess of the 1930 show 


NEW DE VAUX DRAWS 
MANY INQUIRIES AT 
DISPLAY AT CHICAGO 


Chicago, Jan. 30.—Dealer, dis- 
tributor and public interest in the 
new De Vaux, which is being shoun 
for the first time this week in the 
Auditorium Hotel lobby, has reached 
a high pitch, and the reception has 
fairly swamped President Norman 
De Vaux, Vice-president Elbert J. 
Hall, Sales Manager R. H. Mulch 
and others at the company’s head- 
quarters here. 

From these officials have come the 
most glowing and satisfying re- 
ports. As an indication they point 
out that a single mail this week 
brought a total of 400 inquiries. A 
further barometer of interest which 
they cite concerns the distribution 
of literature. In advance of the 
showing they had 25,000 folders 
printed, specifying 5,000 for Chicago 
and an equal number for four othe: 
points. 

Instead of carrying through with 
this plan, they were compelled to use 
the entire quantity for Chicago last 
Saturday and Sunday and to orde: 
twenty-five thousand more for the 
local crowds. The entire supply and 
five thousand additional folders have 
been exhausted. 

Observers have counted as many 
visitors to the De Vaux display as 
fifteen thousand, with as many as 
eighty people at a time gathered 
around the sedan and sport coupe 
models on exhibit. 

Although many hundreds of deal- 
ers and distributors might be ap- 
pointed now, officials of the com- 
pany state that they will name such 
representatives only as fast as pro- 
duction volume permits, each one to 
make money through ability to 
deliver cars. Even after an appoint- 
ment is determined public an- 
nouncement will not be made 
simultaneously. 

The plan will be first to supply 
enough cars for delivery so that the 
expense in connection with an- 
nouncements in local newspapers 
will be a paying proposition from 
the standpoint of the dealer or dis- 
tributor. 

Dealers and _ distributors from 
every part of the country have paid 
their respects to the exhibit, with, 
applications piling up both here and | 
at the factory in Grand Rapids. As | 
for Chicago motorists, they are re- 
ported to be listing their names by 
the hundreds so that the local dis- 
tributor, when appointed, will have 
plenty of live prospects to work on 
at the outset. 


AUTOCAR FACTORY BRANCH | 
OPENED AT SALISBURY, MD. 
Philadelphia, Jan. 30.—A new fac- 

tory branch has been opened by the | 

Autocar Company of Ardmore, Pa., 

in Salisbury, Md., to provide servic- 

ing facilities for its trucks in that 
district. This brings the company’s 


| factory branches up to a total of 


fifty-four, covering the entire coun- 
try. Seven of the branches are on 
the Pacific coast. 


| trimmed his sails accordingly. 


| suites. 
ithe pioneering era, and the youngsters listen with interest. 


PARKS from the SHOW | 


Faulkner Meets the Press 


* 


Cord Called a Turn 


7 


7 * 


Trucks Join Cars 
7 * * 


Early Show Days 


Chris Sinsabaugh— Detroit Editor 


G ENTS who make a living writing were given a big treat 
when Roy Faulkner, vice-president of Auburn, met the 
newspaper men at a luncheon at the Blackstone. It was one 
of those delightful get-togethers where the host had no ax 
to grind—he just wanted to meet the men who write so much 
about Auburn activities. 

Being at the head of the table, naturally he had to say 
something, and so for his theme he chose to tell us of the 
foresight of one E. L. Cord, who sensed the coming storm and 
Now the good ship Auburn 
finds itself in smooth waters, steered by a clever pilot, and 
snug harbor apparently the finish of the 1931 cruise. 

As Faulkner told it, Mr. Cord, as far back as last July, 
sensed the pending change in conditions and proceeded to put 
his house in order. He got out from under so that when 
we approached that stage of the depression when factories 
were idle and the employment situation was most serious, he 
Was prepared to shoot. Planning the new stuff for 1931, he 
called in the heads of the companies selling him materials. 
After agreeing that half a loaf was better than no loaf. he 
placed his orders, the parts people co-operating to the limit. 

The result was the line that we are looking at today, 
cars built at lowest costs for materials and priced so close 
competition is wondering how it can be done. Best of all, 
President Cord has greatly relieved the unemployment sit- 
uation and 10,000 workmen and their dependents no longer 
fear the wolf at the door. Mass production, coupled with 
low production costs, it is thought, will be trump card in 


this vear’s campaign. 
A* we go into the twilight zone of the show, let us record 
the talk George M. Graham, vice-president of Willys- 
Overland, gave before the newspaper advertising section of 
the Chicago Advertising Council. Inasmuch as Mr. Graham's 
views click with those of this column conductor, let us report 
that he said “‘economists and analysts from time to time 
present opinions as to the probable end of the low business 
era, but the men who really know when the end will come are 
the dealer and salesman, who are working for trade. 

“Bear in mind that in normal times every person is a 
prospect for a motor car, while at present only eight out of 
ten are in a position to buy. And the great problem is get- 
ting down to hard fundamentals of salesmanship and work 
to sell the 80 per cent. who are in financial position to buy; 
then we can count the days for a return of normal business 
volume. 

“If we can get the automobile industry moving on a 
basis of 4,000,000 cars a year we may count ourselves well 
on the way to business stability and profits—and in this re- 
turn to normal advertising will play a major part.” 

. - 
OMING out of the congress after a call on Carl Metzger 
‘ of Houdaille-Hershey, this writer met Martin Pulcher, 
president of Federal Truck. Mr. Pulcher, be it recorded, was 
in a most optimistic frame of mind. He is not in the show, 
but has held a big distributors’ meeting during the week. At 
New York the future had looked good to Mr. Pulcher, but 
right now things are rosy. More and more passenger car 
dealers are realizing that trucks as a side line is the logical 
step, and all this week Mr. Pulcher has found more and more 
converts. It is more than likely the Federal people will go 
back to Detroit with many pages filled out in their order book. 
oa 


- * ~ 


ae 
NOTHER we met the same afternoon up in the Metzger 
suite was Linus E. Russell of Peters & Russell, Inc., of 
Springfield, O. In the four years this company has been op- 
erating it has succeeded in building up a business that speaks 
well for Mr. Russell’s sensing the need of a luggage rack built 
along commonsense lines. Par-rak, which fastens directly 


| to the face of the bumper, is the answer. 


- + cd 
COUPLE of times since the Chicago show opened this 
column has carried reminiscent paragraphs which, for 
one reason or another, have provoked comment in the hotel 
Somehow or other, the old boys like to talk about 


This particular series of paragraphs has to do with 
George W. Browne, Chrysler distributor at Milwaukee sincé 


(Continued on Page 12) 








‘Uni-Maintenance’ Plan Found New Source of Profit 


Service Dinieibenient| 
Of F os s-Hughes 
Co., Philadelphia 
Distributor for 
Pierce-Arrow, Get- 
ting Service Jobs on 
Insurance Idea 


HE Foss-Hughes Com- 
pany, which, for the last | 
twenty-five years has been 
distributing Pierce - Arrow 
cars in the Philadelphia ter- 
ritory, has adopted and found 
useful the maintenance insur- | 
ance plan, also known as “‘uni- 
maintenance,” devised by the 
Pierce- Arrow Motor Car 
Company, Buffalo, N. Y., 
be a new source of profit for 
Pierce-Arrow service stations. | 
The Philadelphia distributors’ 
service department, of which A. J. 


at present has fourteen cars, pur- 
chased from the company, being 
Serviced on this basis, and plans to} 
greatly expand the number in the 


near future. 
A maintenance insurance contract 


or policy is, of course, a pig feature 
of the plan, quotations from which, 
giving details, are presented further 
on. “Uni-maintenance is calculated 
to place a large proportion of the 
distributor’s or dealer’s service work 
on a profitable, smoothly running 
basis. be of distinct advantage to 
the Pierce-Arrow car owner who 
has his vehicle serviced under the 
contract, and act for the distributor 
or dealer as a powerful added argu- 
ment in the sale of new cars. 

Here are the “six dividends” 
plan is said to pay: 

Guards Against Neglect of Car— 
Ordinarily, an owner does not pod 
his car in for service until it is ab- | 
solutely necessary. The result is. 
frequently, a sadly neglected car, a 
source of dissatisfaction to the | 
owner, even though it is his own | 
fault. Maintenance insurance auto- | 
matically forestalls such neglect. 

Assures Car Performance—By f[ol- 
lowing the “stitch in time” policy, 
maintenance insurance makes it 
possible to keep the car always in 
good condition. 

Assures Owner Satisfaction—If a 
car is beyond the standard warranty 
period and the speedometer reading 
is beyond a reasonable total, the 
owner still feels that the company 
is, at least partially, responsible for 
his troubles. Arguments and expla- 
nations are of no avail, merely mak- 
ing it necessary for the company to 
spend money on the car to restore 
the owner's good will. 

Maintains Contact With Owner— 
Frequent contact with the car owner 
not only engenders friendlier rela- 
tions, but makes it unlikely that he 
will suddenly decide to purchase a 
new car without the company’s 
knowledge. The distributor, or 
dealer, will be able to know better 
than any one else when the car 
owner begins to consider a change. 

Stabilizes Volume of Work in 
Shop—Maintenance insurance regu- 
lates the flow of work into the shop. 
It also eliminates the tendency of 
the owner to want every small 
squeak or rattle attended to indi- 
vidually. Having the insurance, he 
is willing to save up all these little 
things until his regular inspection 
time. 

Obtains Payment for Work in Ad- 
vance—Maintenance insurance is 
financially advantageous. Net profit 
on such contracts should average 15 
per cent. plus a saving on free ser- 
vice work—something not always 
possible in straight maintenance 
work, 

By the adoption of maintenance 
insurance in the shop, the distribu- 
tor or dealer need have no fear 
that it will entail additional com- | 
plicated accounting. On the con-| 
trary, the few added standardized | 

} 
| 


the 


forms required, simplyfy book work 

The contract, or ploicy, signed in 
duplicate by purchaser and seller, 
provides for the observance of cer- 
tain specified conditions on the part 
of the purchaser, with certain ad- 
vance payments, in consideration of 


‘cluding labor and material, 


| have the scheduled work done at 


; |formed by a Piece-Arrow 
Hettrich is general superintendent, | 7 


{same basis as if the work was per- | 


|ice depot, or when absent from the 
| city, 


| spection, 
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which the seller agrees to maintain 
the purchaser’s Plerce-Arrow car 
in a particular manner described, 
until it has been driven 10,000 miles, 
or during the eighteen months im- 
mediately following delivery of the 
car, which ever shall occur first. 

Quoting from this contract: 

The seller agrees: (a) To make a} 
thorough inspection at regular} 
periods, as stipulated in the sched- | 
ule. 

(b) To make necessary mechan- 
ical adjustments and repairs, in- 
at each 
regular inspection or between regu- 
lar inspections, if it becomes neces- 
sary, provided the need for such is 
not due to accident, abuse or failure 
to observe conditions stated in this 
contract. 

(c) To lubricate the car in accord- | 
ance with the lubrication schedule 
and furnish all lubricants, including 
engine oil. 

(d) When, 
from this city, 


the absence | 
impossible to 


during 
it is 
the seller’s service depot ,the fea- 
tures of this contract will be re- 
tained, provided the work is per- 
author- 
ized service depot. All scheduled 
work thus performed will be paid} 
for by the seller upon presentation | 
of a receipted invoice, and on the 





formed at his own service depot. 

The purchaser agrees: 

(a) To pay to the seller the sum 
of one hundred twent dollars ($120) | 
in case the car designated herein is 
a model C, and one hundred forty 
dollars ($140) in caSe said car is 
a model A or B, payable in four 
equal installments; the first pay- 
ment to be made when the contract | 
is accepted and the following pay- | 
ments to be made at intervals of | 
2,500 miles in advance. 

(b) To bring the car 
in this contract to the seller’s serv- 


to some other’ authorized 


| adjustments at regular 


| requested, 





Pierce-Arrow service depot for in- 
lubrication and mechanical” 


Stipulated in the schedule. 

(c) To report immediately to the 
Seller any condition which may in- 
dicate the need of correction before 
the next regular inspection, and, if 
to bring the car to the 
seller’s service depot promptly. 

(d) To have added, as may 
necessary between regular 
tions, a sufficient quantity of high 
grade engine oil to maintain the 
proper level. 

(e-1) To maintain a sufficient 
amount of water, or approved anti- 
freeze solution in the cooling sys- 
tem at all times. 


be 


(e-2) To pay for gasoline, anti- | 


in the cooling sys- 
polishing and 


freeze solution, 
storage, washing, 
painting; also for 
repairs to all accessories not furn- 


| ished as standard equipment. 
(e-3) To have corrected promptly | 


and pay for any and all work neces- 
sary due to accident, 
lect. 

It is further agreed: . 

(a) That the purchaser shall ac- 
cept as final the judgment of the 
seller as to the means and methods 
to be employed for any corrective 
work under consideration, 

(b) That the seller is not obli- 
gated to assume any charges, or 
make a refund to the purchaser, for 
any maintenance work performed, 
or for any material furnished by 


| other than authorized Pierce-Arrow 
| service depots. 


(c) That this contract is subject 
to cancellation by either the pur- 
chaser or the seller at any time, 
upon written notice. In the event 


periods as | 


inspec- | 


replacement or | 


abuse or neg- 


PIFRCE 


MAINTENANCE INSPFCTION REPORT 


INSTRUCTIONS: Mode in original by Services Dept. 
Ferformed On customer's 
cer in eccordenee with Veintenence Ineurence 
Agreement. There mst be s general inarection 
and road tegt ot which tine the inepector ehould * 
mete adjustments neceesery for quietness ood re 
Items celled 
for on this form should be epecifieelly checked 
time required for ony 
cust oa 


ee record of work to te 


port ell conditicns not etenderd. 


end owner informed es t 
additional neceosory repeire for which 
or's signed order quet be obteimed. 


Owner's Nome 


ddress 


MRGHANICAL 


Test end inepect cer... 

Align front sheele .... 

Check tire preseure . 

Exoaine lighte, horn, etce «+ sree 

Adjust velves 

Clean, edjuet eperk pluge 

Cleon, edjust distributor pointe’ 

Cleen, edjuet cerburetor 

Cleen fuel pump screen 

Check windshield wire: 

Wind end set cloek. 

Test bettery, edd we 

Adjust clutch fedel . 

Adjust glend nvt on weter pump 

Bxeaice end edjuet shock ebeorbere . 

Adjust Drekee eoseveerecesseereresecves 

Exemine Winterfront, repeir ar secensery. 

Adjust eteering column ond cenrections. 
Tightow beady bolte . 

Clean geners*or commat et or end efjuct 
cherging rete 

Clean sterting motor cocnmutstor end edjuet, 
brushes: er teeee toe 





of cancellation, the seller shall make | 


a pro rata refund of the amount 
paid, on the basis of mileage. 
(d) That this contract 


sale of the car, 
accordance with the preceding para- 


(e) That in the event of cancella- 
tion, the purchaser shal] immedi- | 
ately surrender his copy of the con- 
tract to the seller. 


An Ad That Sold Used Cars | 


Ree eon, Lerner pe 


EVER 


HELD 


SU continucs with a new line of cars 
mentioned below 


vol Chevrolet Coach .., 


(irunks) 
1929 a neveoet Sedan 
(trunk) 
1929 Cnevroiet 
late model 


1929 «nevroet Cabrolet, 


rumble seat 


1929 Chevrolet Coach .,, 


1928 Chevrolet Sedan ., 
i925 Chevrolet Coupe, 


new rubber 


i923 Chevrolet: Cabrolet .. 


1927 Chevrolet 


1927 Chevrolet Coacn ..., 


1926 Buick 4 Pass 


1929 Essex 
(928 Dodge 
Sedan 
1928 Dodge 
Coupe 


Coach . 


1928 Dodge Standard * 
1928 Reo Flying Cloud 


Brougham 


Coach, 


Landau... 


Victory °* ‘o 


9175" 


150 
160 
140 
130 
90 
80 
100 
70 
50 
80 
80 
80 
90 
180 
170 
120 
180 


(930 Chevrolet Chassis 


with cab 


In all 1929 models 1930 parts were used i. 
reconditioning cars. 


| Centre Motor Sales 


215 Seuth Washington Avenue 


Vel. Dumont 4-0300 


RE ae Magee oe a aR 


THE CENTRE MOTOR SALES 


7 Teena samRNEEN 


BERGENFIELD 


wert 


COMPANY, Chevrolet dealer in 


Bergenfield, N. J., had a successful clearance sale of used cars with 


the one advertisement reproduced above. 


The concern listed the 


down payment instead of the complete price and at the bottom of 
its ad announced that in all 1929 models it had used 1930 parts in 
reconditioning 


is not} 
transferable and becomes void upon | 
in which case the | ~ 
| seller shall refund the purchaser in | 
mentioned | 
| graph. 


3 


Shop Order No. 


* Cer Seriel Mo. 


Motor Noe 


Licénee Now 


MELYAG a OPERATION 


Renew engine o1]., 

Oil shock ebsorber levor 

Oil breke lever. 

O11 steering houekle pin ..+ 

Oil distributor drive sheft \ 

Oil distributor lever 

Oil elutch throw-out besring. .. 

Rereck univeree] joints.....6 

OLl eterting @otor.... 

Oll generator . 

Fill weter pump grees 

Oil dreg Link 

Wiec.s Cil = door hinges 
eperk levers, broke ratchet 
ond berke limkege sserereeeeiee 

Fill reor exle outer vesring greese cu 


Inereotor 


"oremen 


renee AEE 


THIS IS ONLY ONE of five inspection reports used in the main- 


AUTOMOBILE CLUB HEAD 
| RENAMED IN EVANSVILLE | 


= 
re-elected 


Jan. 
been 


Ind. 
has 


Evansville, 
|W. Chambers 


| president of the Automobile Club of | 


the fifth consecutive 
Other officers are Otto C 
| Hartmetz, first vice-president; Fred 
| M. Frisse, second vice-president; D. 
|S. Bernstein, third vice- president, 
Ca George F. Albrecht, secretary- 
|manager. George Krauss, 
;}man; Robert R. Fay, R. E. 
}and Walter Lang form 
board of the club. 

Plans for a good roads meeting 
|; with lieutenant governor and state 
| Highway Commission of Kentucky, 
{ to be held soon. 
| ject of the conference will be con- 
| tinuously paved route and promo- 
|tion of traffic over 

Highway No. 41. 


/NEW LILLIE DEALERSHIP 
OPENS IN MINNEAPOLIS 


30.— 


| Evansville for 
year, 


Rodgers 


Minneapolis, Minn., Jan, 


Opéning of a new automobile com- | 

to be | 
a Ford 
| automobile sales and service dealer- | 


|} pany at 1900 Chicago Ave., 
| known as Lillie-Miller, Inc., 


just been announced by 
Lillie, 


ship, has 
Clyde F. 


sold his interests in Lillie 
Inc., 3,000 University 


| recently 
| Motors, 
|S. E. 

Associated with Mr. 

new company are H. B. Miller, 
| president, former manager of the 
Miller Motor Company, at the same 
; address, and C. S. Lillie, secretary 
|; and treasurer. 

During the past month more than 
100 men have been employed in re- 
modeling, refurnishing and equip- 

| ping the company's plant. 


| ‘ 
} 
| PENNINGTON NEW ALABAMA 
| HUDSON-ESSEX DISTRIBUTOR 
Birmingham, Ala., Jan. 30.—An- 
nouncement has been made by the 
|Hudson Motor Car Company that 
| L. H. Pennington, Inc., of Birming- 
|} ham, has been made distributor for 
| Hudson-Essex cars for Birmingham, 
|the greater part of Alabama and a 
part of Mississippi. ‘Three genera- 
;tions of Penningtons are carrying 
on the business of the concern, in- 
cluding E. B. Pennington, father of 
the president, and Edward, son of 
the head of the firm, 


Robert | 


chair- | 


the aerial | 


were discussed. Ob- | 


United States | 


president and gen- | 
eral manager of the company, who} 


Ave., | 


Lillie in the | 
vice- | 


tenance insurance system of the Pierce-Arrow Motor Car Company 
calculated to put service work ona profitable, smoothly running basis 





atisfied 
owners 
and 
prosperous 


dealers — 
the dual 


purpose 
of 


‘Making 


New Friends 
and 
Keeping 


the Old’ 


OAKLAND 8 
PONTIAC 6 


Oakland Motor Car Co 
Pontiac, Mich. 
Division of General Motors 
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Shop Arrangement 

O any one interested in manufacturing efficiency, a trip 

through one of the big automobile factories is a very 
stimulating experience. The first impression is one of wonder 
as the visitor watches a motor car grow under his eyes, as 
the production chain drags its leisurely way along. The true 
significance of the industrial achievement of this mass| 
production system becomes evident when we examine the 
subsidiary chains, each one bringing parts or equipment to} 
the main chain, delivery so synchronized that the vehicle} 
complete seems to “evolute” rather than be built. 

Few operators of automotive 
production chain at the factory 
Obviously, shop arrangement. except in rare cases, cannot 
employ the production chain idea completely. But arrange- 
ment of a shop may make a vital difference in the efficiency 
of its operation. 


Routing jobs through the shop to the best advantage | 


will keep overhead at the lowest possible point. The shop 
Jayout should be planned so that frequent jobs, work that is 
called for often, can be routed progressively from beginning 
to end. 

The operator of a shop can get a fair line on the most 
advantageous arrangement of his shop by going over 
books and finding what jobs are most frequently done. 


Obviously, the layout of the shop should be such that these | 


frequently demanded jobs can be carried out with the least 
delay. This is the way to make the shop efficient and to! 
reduce overhead expenses to the lowest level consistent with | 


good service. 
1927 and 1930 | 


T has been so frequently emphasized that the automotive 
industry operates, has since 1918, in cycles of three! 
years, that few people connected with the industry do not | 
know this for true. We have had a year of recession, a year 
of recovery and one of vaulting business. The trouble is 
that these years have not always followed an exact propor- 
tionate advance or decline. 

Take 1927, the last year of decline in a cycle before the | 
unhappy 1930. Examining that cycle we find that 1925 was) 
a very fair year, with a total production of 4,427,800 vehicle | 
units. This compared with 3,737,786 units in 1924, which} 
was a year of decline in output. After 1925, the year 1926) 
furnished the climax of that cycle, with a total production 
of 4,505,661. 

Then came 


1927, beginning a new cycle with the tradi-| 
tional decline, the total production being 3,580,380 vehicle | 
units. The snapback was immediate, for 1928 showed a total | 
output of 4,601,141, a year of definite recovery. 

And then came the abnormal 1929 with its 5,621,709 
total. Now that the National Automobile Chamber of Com- 
merce has given us its official estimate of 1930’s production, 


3,505,000 vehicle units, we can draw some interesting com-| 


parisons. 

The showing in comparison with 1927, the last reces- 
sional year, remember, is by no means bad. The two totals 
are almost the same, 3,505,000 for 1930, and 3,580,380 in 
1927. 


record for some time to come. 
Even if automotive sales, 


asa 


few years, instead of leading general business in the paths| 
wholesome | 


of prosperity, we have reason to look for a 
recovery in 1931. If we can equal the 1928 level of 4,601,141, 
we shall have no cause for complaint, and even if we fall short | 
of that mark, as most authorities believe we shall, there is 
still chance of satisfactory business for dealers who have put 
their houses in order during the past twelve months, 


_|morrow to February 


10,000 daily guar< anteod. 


|The Northern association 


shops realize that the} 
carries a lesson for them. | 


! 
his 


| 11-13—Chicago, 


The total of 1930 looks bad only in comparison with| 
the swollen 1929 figure of 5,621,709, which is likely to stand | 


as some authorities hold, are| 
likely to be guided by general business conditions for the next | 


COAST DEALERS 
READY FOR SHOW 


San Francisco, Jan. 
events of outstanding 
to the motor car dealers of north- 
ern California are scheduled here 
during the week of the fifteenth an- 
nuual Pacific Automobile Show, to- 
4 

The first is the annual meeting 
of the Northern California Motor 
Car Dealers’ Association February 3, 
to be held in the Civic Auditorium, 


where the show will be in progress. 


The second is the annual banquet | 
and jinks of the San Francisco Mo- | 


tor Car Dealers’ Association and 
the Northern California Motor Car 
| Dealers’ Association, which will be 
held the same evening at the St. 
| Francis Hotel. 


| 
Practically a full representation of | 
is | 


the northern state dealer body 
jexpected to be present for the dealer 
body meeting, which will be featured 
by talks from men prominent in 
the industry, and an election of of- 
ficers for the new year. 
President Wayne Miller, 
take the chair at the gathering, 
announced the offer of a suitably 


who will 


}engraved gavel to the local dealer 


{group showing the best attendance. 


up largely of subunits of dealer 
groups from various regions through- 
out the territory. 

Heading the nominating commit- 
tee for election of officers for the 


of the present officers as a result 
of their highly efficient records in 
the past year. He points out that 


sion, men of experience and mature 
judgment will be needed in order to 
uphold the association’s aims 
protecting both the motorist 
dealer. 

Heading this year’s committee in 
| charge of the affair is Fred Pabst, 
who will be assisted by C. J. Simp- 
son, William Richardson, Allan 


and 


Miller 
Dealers Association, 
and J. H. Eagal. 


| JANUARY 


24-31—Chlicago, Il, National 
Show. 

24-31—Altoona, Pa. Automobile Show 
Jaffa Shrine Mosque 

24-31—Allentown, Pa. Automobile Show 
sponsored by Lehigh Automobile 
Trade Association. 

24-31—Cleveland. Automobile Show 

24-31—Washington, Cc. Automobile 
Show 

| 94-92 dine, N. 

24-Feb. 


Automobile 


at 


ae 
I—Los Angeles. 
26-31—Springfield, Mass. 
26- 3i—Syracuse, N. ¥. 
at Armory. 
26-31—Portland, Maine. Automobile Show 
at Exposition Building 
28-31—Harrisburg, Pa. Automobile 
31-Feb. 7—San Francisco. Automobile Show 
Jan. 31—Feb. 7—Twin Cities 
Autcmobile Show, jointly spon- 
sored by St. Paul and Minneapolis at 
the Minnesota State Fair Grounds. 
FEBRUARY 
2- 7—Scranton, Pa. Automo!ile Show 
2- 7-—St. Louis. Automobile Show 
3—Minneapolis. Auto Trade Associa- 
tion convention 
Quad-Cc 


1- J—Rock Island, Il. 
Automobile Salon. 


mobile Show. 
7-14—Los Angeles. 
j-14—Kansas City. Automobile Show. 
9-14—St. Petersburg, Fla Automobile 
Show at Winter Garden 
9-14—Duluth, Minn. Twin Ports Automo 
bile Show, held by Duluth and Su- 
perior, Wis., dealers 
9-11—Toledo, O. Automobile 
Civie Auditorium and 
Hall 
9-14—Denver, Colo, 
Til. 
Mechanical] 
ing 
14-19—Indianapolis. Automobile Show at 
State Fairground. 
14-21—Trenton, N. J. Automobile 
16-20—San Francisco. Society for 
Treating National Western 
and Macninery Exposition. 
21-23—San Fiancisco. Automobile Salon 
21-28—Quebec, Canada. Automobile Show 
22-March 1.—Los Angeles. Pacific Coast 
Transportation Exposition at 
Shreve Civic Auditorium 
22-28—Des Moines, Ia, Automobile 
at Coliseum 
| 24-2%8—Springfield, O. Automobile Show. 
| 24-26—Columbus, 0. Ohio Petroleum 
Marketers’ Association meeting 
24-Mareh 1—Seattle, Wash. Automobile 
Show at Civic Auditorium 
25-Maich 2.—Camden, N. J. Automobile 
Show 


Automobile Show. 

Automobile Show. 
Automobile Show 
Automobile Show 





Show 


Jitvy Auto- 


Show 
Exhibition 


Automobile Show. 
American Society of 
Engineers’ fuel meet- 


Show 


Metal) 


Show 


MARCH 

6-15—Geneva, Switzerland. Eighth Swiss 
International Automobile Show 

7-14—Brooklyn. N. ¥. Automobile Show 

9-14—Wichita, Kan. Automobile Show at 
Forum 

11-13—Detroit, Mich. Michigan Oj] 
Association meeting, 

| 16-22—Leos Angeles. Cal. 
Oil Equipment 
Exposition. 

19-21—San Antonio, Tex. 
meeting, American 
Petroleum Geologists 

30-April 3—Indianapolis, Ind. Eighty-first 
meeting, American Chemical] Society. 


Men's 


Second Annua! 
and Engineering 


Sixteenth annual 
Association of 





MAY 
4- 9—Charlotte, N. C. 
vention. 
9-Aug. 9—Berlin, Germany. 
Garage Exposition, 


Good Roads Con- 


International 


has | 


is made | 


ensuing year is William L. Hughson, | 
who has recommended the retention | 


since the Legislature is to be in ses- | 


of | 


Greer, J. J. Davis, President Wayne | 
of the Northern California | 
T. F. Kilmartin | 


COMING EVENTS | 


Northwest | 


at | 


Steel | 
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| Cunleupeiasy Comment 


30.—Two | 
importance | 


RAFFIC NEWS is one of several house publications and 

trade papers conducting a vigorous campaign against 
excessive taxation of motor trucks. Such concentrated effort 
|is certain to influence a more equitable consideration of the 
| subject by law makers, and, it is hoped, produce some con- 
structive results. 

Motor truck operators can help materially in influencing 
favorable opinion in this direction by educating drivers in 
| proper conduct toward other users of streets and highways. 
Improved public relations will go a long way in establishing 
the motor truck on a just basis of taxation. 

Truck drivers must bear in mind that they are greatly 
outnumbered by automobiles, and that the rights of the 
motorist must be respected. Sheer weight of equipment does 
not give the truck driver the right to “hog” the road, or 
otherwise make himself obnoxious. 

Excessively slow driving is a menace. It causes fully as 
many accidents as high speeds, because it throws traffic out 
of its proper channel. Trucks today are built to deliver virtu- 
ally passenger car speeds. The driver knows what safe speed 
is made possible by his four-wheel brakes and the decelerating 
|ability of his engine, and should not needlessly poke along. 
If necessary for him to travel slower than the general traffic 
is moving, he should make passing as easy as possible for 
others by keeping to the extreme right of the road. 

. Disregarding the rights of others at street intersections 
‘is not only discourteous, but tends to create antagonism 
| against the offending driver, the company he represents, and 
‘truck traffic in general. Furthermore, the thought should 
be thoroughly impressed on every truck driver that he is not 
to insist on his own rights at the cost of an accident. 

And by all means should drivers be compelled to turn off 
the gab. Verbal passages at arms with motorists and other 
truck drivers must be avoided. A big mouth can cause a lot 
of trouble, create a lot of ill feeling and accomplish no con- 
structive good except possibly to stop a straight left from 
some one who refuses to be bullied. 

The driver is a powerful factor in helping or retarding 
equitable legislation for the truck. In his own best interests, 
as well as those of his employer, he cannot afford to be a 
hindrance.—Federal Traffic News. 

* a * 

HE iron and steel industry has shown a further slight 

gain in activity, although improvement has been spotty 
| and has not been shared in by all products. Tin plate specifi- 
cations continue to increase and some producers report 
moderately large r orders from the automobile industry for 
|! bars, sheets, strips and pig iron, but railroad equipment buy- 
ing is at a standstill, rail releases are sluggish, structural 
| steel requirements remain largely prospective and miscellan- 
| eous demand for iron and steel continues at close range, with 
no indications of a movement to replenish inventories. 

The upturn in business since the first of the year has 
| been disappointingly gradual; yet it is realized that a sudden 
rush of orders, unsupported by a commensurate expansion 
of consumer needs, would have raised false hopes. 

Steel ingot production for the country at large is now 
estimated at 47 per cent., compared with 46 per cent. a week 
ago. Operating rates are unchanged in some centers and a 
decline is reported at Cleveland, but output in the aggregate 
has increased slightly. 
| Stability of the steel price structure is one of the most 
| reassuring features of the market. While it is true that there 
is a lack of tonnage business to give prices a severe test, most 
large buyers having covered for the quarter at lower figures, 
consumers who buy in small lots are no longer seeking con- 
cessions with the placing of each order. 

In the primary material markets the price situation is 
in the main quiescent, although not free from weakness. 
Resale pig iron, offered at 50 cents a ton below furnace quo- 
tations, is a disturbing factor at Chicago. In Alabama, pig 
iron for district delivery has declined $1 to $13 a ton, 
Birmingham. 

Heavy melting scrap is weaker at both Pittsburgh and 
| Chicago and the Iron Age composite price for steel scrap has 
declined from $11.33 to $11.21 a gross ton, dipping under the 

low figure for 1930—$11.25—reached in December. 

Automobile manufacturers are planning their schedules 
cautiously, in close step with retail demand, but conservative 
forecasts place February output of the United States and 
Canada at 200,000 vehicles, or 25,000 units in excess of the 
expected production for January. Ford and Chevrolet alone 
| are counted on to turn out 70,000 units each next month. 

Motor car castings have been ordered in better volume 
for February delivery, and January shipments of pig iron 
to automotive foundries have been running 30 per cent. 
higher than in December.—Iron Age. 
JOINS SELLER-FARNUM 


St Paul, Minn., Jan. 30.—Fred 
Weiler, for twelve years cgnnectec 
with the sale of Ford trucks in St. 
Paul, has joined Seeler-Farnum, 
Inc., as manager of the firm’s truck 
division. 


WILL RENT CARS 
Orange, N. J., Jan. 30.—The Ga- 
rage Park, Inc., renting automobiles, 
has been organized here by Taco 
Greidanus and Edward L. Davis, 
Orange, and Mason P. Mills, Brook- 
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News of Activities in the Truck and Bus Field 
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fic Coast New Truck 


Sales in 1930 Drop 15% 


NEW YORK, Jan. 30.—Complete 
new commercial car 


tion returns from the three states 
on the Pacific Coast for 1930 reveal 
that aggregate sales of new trucks 
in those states last year amounted 
to 37,803, as against 44,609 in 1929, 
a decline of 15.2 per cent. 

California enjoyed the best busi- 
ness in trucks during the year, as 
compared with the preceding twelve 
months, with registrations of 26,930, 
as against 30,465 in 1929, a falling 
off of 11.2 per cent. 

Washington made the next best 
showing, with registrations of 6,680, 
as against 8,325 in 1929, a decline of 
19.5 per cent. 

In Oregon 4,193 new commercial 
cars were registered during the year 
1930, as compared with 5,819 in the 
preceding year, a decline of 28.2 
per cent. 

In two separate months, sales of 
new trucks in the state of Wash- 
ington showed gains over the cor- 
responding periods of last year. 
These months were February and 
March, while in April the registra- 
tions were close to the correspond- 
ing month of 1929. 

In California, September was the 
only month to score an increase in 
new commercial car sales over the 
corresponding period of the preced- 
ing year. June sales were about the 
same as in 1929, while the Decem- 
ber total for last year was close to 
the final month of 1929. 

In Oregon truck sales showed a 
gain in April over April, 1929, while 
February was close to the corre- 
sponding month a year before. 

As was the case in most parts of 
the country, new truck sales held 
closer to 1929 levels in the early 
months of 1930 than in the last half. 
This was particularly true in Wash- 
ington and Oregon. In California, 
the last half of the year made a 
fairly good record, with September 
sales up and December not far from 
the 1929. 

Recent reports of sales in Cali- 
fornia, Oregon and Washington are 
encouraging and indicate that par- 
ticularly in California a high level 
is being maintained in relation to 
a year ago. 

One of the factors in keeping 
commercial car sales on the Pacific 
Coast in 1930 closer to the 1929 
levels than shown by other parts of 


TENNESSEE WOULD PUT 
5 PER CENT. MORE TAX 
ON TRUCKS AND BUSES 


Nashville, Tenn., Jan. 30 (UTPS) 
—Taxes levied on bus and truck 
lines operating in Tennessee would 
be increase to between 15 and 16 


registra- 


per cent. of their gross receipts, it | 
is claimed, if a bill introduced in the | 


State Senate becomes a law. The 
bill would levy an “annual franchise 
tax” beginning with the year 1931 
“equal to 5 per centum upon gross 
transportation and (or) other re- 
ceipts.” 


The “franchise tax” would apply | 


to both intrastate and interstate | 
lines. The tax on the interstate | 
lines would be figured on a ratio of 
mileage within the state to gross 
receipts for the line. 

The bill would require operating 
companies 
previous year’s operation on or be- 
fore May 1, setting out all receipts 
for operations. 

According to figures developed by 
the commission, bus and truck com- 
panies operating in Tennessee now 
pay between 10 and 11 per cent. of 
their gross receipts in taxes to the 
State, it is said. These taxes in- 
clude the gasoline tax, registration 
license tax, operating license fee 
and passenger bus inspection fee. 


NEW TRUCKING CONCERN 


Newark, N. J., Jan. 30.—The Na- 
tiona] Trucking Company has been 


the country, was the fact that con- 
struction work remained at a com- 
paratively high level. This was true 
in buildings and roads. 

A definite improvement 
ness is reported from 
where new car and truck sales have 
shown decided spurt in recent weeks 
Dealers report that they are confi- 
dent that 1931 will show a substan- 
tial increase over 1930. 

Following are the new commercial 
car registrations by months in the 
three Pacific Coast states for 1930, 
as compared with 1929: 
CALIFORNIA 

1930 1929 

1,931 2,391 

1,763 2,219 

2,792 

3,039 

2,835 

2,399 

2,692 

2,929 

2,387 

2,953 

289 
040 


in busi- 


January 
February 
March 
April 
May 
June 
July 
August 
September 
October 
November 2 
December 1 
26,930 30,465—11.2 
WASHINGTON 
1930 1929 
553 861 
341 297 
7118 629 
23 771 
607 777 
332 673 
830 1,211 
702 902 
639 723 
480 616 
127 254 
568 611 


Totals 


January 
February 


August 

September 

October 
November 
December 
6,680 8,325 
OREGON 

1930 

148 

331 

387 

525 

373 

350 

701 

335 

361 

361 

194 

127 


Totals 


1929 
488 
356 
450 
476 
577 
419 
978 
615 
424 
557 
333 
146 


January 
February 
March 
April 

May 

June 

July 
August 
September 
October 
November 
December 
5.819—28.2°; 


Totals 4,193 


HOFFMAN’S NEW FINANCIAL 
BILL IS INTRODUCED 


Trenton, N. J., 
objections to the 
| responsibility act for motor vehicle 
|operators adyanced by Commis- 
sioner Hoffman, an amendment t9 
the law has been introduced by 
Assemblyman Grimm of Essex. 


The amendment provides that in- 
surance must be taken out by driv- 
ers convicted of operating cars while 
intoxicated, hit-and-run drivers, 
reckless drivers and those involved 


30.—To meet 
tinancial 


Jan. 
present 


in homicide and assault and battery | 


accidents. It eliminates duplication 
| of insurance by car owners and their 
chauffeurs, and compels payment of 
judgments obtained in motor vehicle 


California, | 


TRUCKS AND BUSES 
"PLAYING BIG ROLE IN 
PACIFIC SOUTHWEST 


30.—The 
playing 


| 
inotor 


a 


Washington, Jan. 
truck and bus are 
| nificant part in the 
|system and general economic 
| velopment of the Pacific Southwest, 
|}it is brought out in a report of the 
| United States Commerce Depart- 
|} ment, covering a general commercial 
survey of this area recently com- 
pleted by the department’s experts. 
| This survey is in line with the 
efforts of the Bureau of Foreign and 
Domestic Commerce to. provide 
American business with information 
upon which it can base corrections 
of faulty marketing practices which 
contribute largely to wastes in mer- 
chandising, which have been esti- 
/mated at $20,000,000,000 annually. 
| A total of 250,706 motor trucks 
were in operation in the ifve South- 
| western states of Arizona, Califor- 
| nia, New Mexico, Nevada and Utah 
in 1929, the report shows, in addi- 
| tion to buses and passenger auto- 
mobiles turned to commercial use. 
| These vehicles serve the dual pur- 
| pose of supplementing the older 
| forms of transportation in the more 
| populous regions and furnishing to 
numerous outlying communities 
their only means of transportation 
| connection with the outside world, 

Over some areas aS large as such 
| Eastern states as Maryland and 
Massachusetts motor trucks are the 
sole means of commercial transpor- 
tation. Yet the development of mo- 
tor service is such that it may be 


Said that no place is too remote to} 


have some motor-driven vehicle op- 
erating for hire, ranging from 
private car owned by a mountain 
resident to the most palatial bus 
on the truck-line highways. These, 
with their variations, it is stated, 
give this area a rural transportation 
system in many cases as well de- 


sig- | 
transportation | 
de- | 


the | 


‘WISCONSIN CONVENTION 
OF TRUCK DEALERS FEB. 3| 


The an- 
Wisconsin 
will 
It was 
have the 
attended 
here, but it 


the board of 
annual con- 


| Milwaukee, Wis., Jan. 30 
the 


Association 


nual meeting of 
Truck Owners’ 


held in this city February 3 


be 


originally planned to 


truckers meet while they 


| the 
was later decided by 
|} directors to make the 
| vention the main event. 

| Legislation, including increased 
;}gasoline taxes, will be the main 
topic of discussion Although the 
Wisconsin Truck Owners’ Associa- 
}tion has not taken any definite 
stand relative to the gasoline tax, 
|sentiment among many of the mem- 
| bers is not adverse to an increase, 
providing the funds are use@ ex- 
clusively for highway construction 
and if the personal property tax on 
trucks is abolished. 

A legislative committee consisting 
of J. M. McLaughlin, chairman; 
Willam Ardern and Edward Lutz 
has been named by the association 
Peter Dineen is chairman of the 
;}commitee in charge of arrange- 
}ments for the annual meeting, as- 
|sisted by Julius Vetter and Edward 
| Pflittner. 


automobile show 


BUSES CARRY 
34,456,875 DURING 1930 
Paterson, N. J., Jan. 30.—The total 
}number of passengers carried on 
buses in this city during 1930 
amounted to 34,456,875, or 95,713 
daily, representing a decrease of 
2,709,455 under the 1929 total, accord- 
ing to the annual resume of the ac- 
tivities of the traffic departments 
of the city presented to the board 
of public works. The report shows 
a decrease of $7,460 in the revenue 
lof the traffic department during the 
past year in comparison with the 
1929 report 


PATERSON 


veloped as any to be found in the | 


United States. 

The position of motor traffic 
|; Arizona is cited as typical of the 
| place of motor services in the trans- 
portation system of western United 
States 
find it necessary to depend 
|motor-truck services in marketing 
their output from farms and mines 
and in securing their supplies from 
railway points as much as 100 miles 
distant. 

The motor truck in such sections 
frequently serves not only as 
vehicle of passenger and freight 
' transportation, but also as distribu- 
tor of the mails. Throughout the 
Pacific Southwest motor routes op- 
erated by the postal service handle, 
‘in addition to letter mail, consider- 
able quantities of parcel post, not 
lonly for the general public but for 
| retail stores as well. In those areas 
|}which are dependent upon motor 
| transport it is by no means uncom- 
mon for the merchant to receive 
flour, sugar, canned goods, clothing 
jand many other lines from whole- 
sale centers by parcel post. The 
postal service can cite instances in 
many parts of the Southwest in 
which the distance of commodity 
; Shipments by parcel post to outlying 
districts probably cannot be dupli- 
cated in any part of the country 
| outside of the Western states. 

The future economic development 
of many of the more removed sec- 


A great many communities | 
upon 


the | 


INDIANA LEGISLATURE 
TO ACT UPON HIGHER 
BUS AND TRUCK FEES 


Indianapolis, Ind., Jan, 30.—Legis- 
lation to force operators of bus and 
freight trucks to pay higher fees 
because of their commercialization 
of the hard-surfaced road system 
have been introduced at the present 
session of the Indiana Legislature. 

The program affecting commer- 
cial bus and truck lines includes: 

Placing further restrictions on the 
weight, height, width and length of 
buses and trucks. 

Amending the 1925 public utili- 
ties act to bring all buses and trucks 
used regulary for carrying passen- 
gers and freight under the jurisdic- 
tion of the Public Service Commis- 
sion, 

Giving the state Board of Tax 
Commissioners original jurisdiction 
in making assessments on all bus 
and truck lines. 

Substantial increase in the license 
fees for commercial buses and trucks 
that do a regular freight business. 

Sponsors of the measure say they 
believe motor vehicles may be used 
on their own righ of ways and the 
introduction of a bill giving motor 
vehicle common carriers the right 
;of eminent domain in acquiring 
|righ of ways to build their own 
roads is being considered. 


KANKAKEE REVIVES SHOW 

Kankakee, Il., Jan. 30.—The Kan- 
kakee Automobile Dealers Associa- 
tion has selected February 5 to 8 as 
the dates for the annual show at the 
| State Armory. For a number of 
| years these shows have been <van- 
|doned by the dealers here. With 
returning prosperity it was decided 
to revive them 
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Chicago’s Greatest 
Hotel Value 


50 nationally 
known concerns 
confirm it by 





You who have traveled—or have 


their regular 
patronage! 


lived in fine hotels — know that 
price is not the only consideration 


in selecting a transient o 
Low pricé only too often 


r a permanent hotel-home. 
means low standards; high 


price often means too much “high hat.” 


At Hotel Knickerbocker 


we offer you fair price— 


BIG Value—rates that should be attractive to wide- 
awake, progressive business men and women whose 


viewpoint 


and ambitions 


demand clean, modern, 


cheerful living environment — and whose common 


sense dictates economy. 
at $3. 


Standard $5 room values 


We're located near everything of importance in Chi- 


It places in the discre- 


to make report of the} 


accidents. 
| tion of the motor vehicle commis- 
| sioner the power to withhold licenses 
of drivers failing to satisfy judg- 
ments. 


TRAVERS SALES MANAGER 
FOR SPECTOR IN SYRACUSE 
Syracuse, N. Y., Jan. 30.—Charles 
J. Travers has been appointed sales 
| manager of the firm of S. Spector, 
|Inc., 717 West Genesee St., Cadillac- 
|La Salle-Pierce-Arrow-Packard 
dealer. He was formerly associated 
with the J. F. O'Connor Sales Com- 
jpany and later was manager of 
Syracuse’ Stutz and De Soto sales. 
|He has been identified with the 
/merchandising of automobiles for 
| twenty-seven years. 


jtions of the Pacific Southwest, it 
|is held, will probably be based upon 
;}motor transportation The course 
(of such development should provide 
expanding markets for both trucks 
and passenger cars, as well as for 
|genera] motor equipment, accessories 
}and supplies. ' 
Much detailed information con- 
cerning the motor transportation 
system of the Southwest may be 
| found, together with a review of the 
jentire economic structure of the 
region, in “The Commercial Survey 
|of the Pacific Southwest,” published 
by the Bureau of Foreign and Do- 
mestic Commerce of the United 
States Commerce Department, 
“The Commercial Survey of the 
Pacific Southwest” may be obtained 
at $1.85 from the Government 
Printing Office, Washington, D. C., 





formed here by John H, Yauch, Jr.,] CLASSIFIED ADVERTISEMENTS | or from any branch office of the 


Mary A. Lohner and Hazel Clark of 
Newark. 


IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


Bureau of Foreign and Domestic 
Commerce throughout the country. 


cago. 
water and Servidor. 
able money can buy. 


The 
O 


Every room has tub, shower, circulating ice 


beds are the most comfort- 
ur foods are fresh and of 


highest quality — prepared by skilled chefs and 


served at moderate price 
Dining room. 


s in our Coffee Shop and 


For a day—a week—or a year, you'll enjoy living here! 


HOTEL KNICKERBOCKER 


Se 2. fl 


C 


A G O 


Adjoining Palmolive Building—Opposite The Drake 
J. I. McDONELL, Manager 
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Baltimore Show Returns 


Arouse Dealer Optimism 


ALTIMORE, Jan. 30.—A canvass 
of the automobile dealers ex- 
hibiting at the twenty-fifth annual 
show during the week of January 
17 to 24 has revealed a decided 
change in the viewpoint of the ma- 
jority. 
While it cannot be said the Bal- 


timore dealers were unduly pes- 
simistic, 
insecurity before the show. 

The dealers were at a point where 
a new thought had to be injected, 
not only in their own minds, but in 
the minds of the public. Buying had 
to be stimulated. 


The results of the Baltimore show | 
| 


reveal how successfully this was 
done. 
of orders were reported as having 
been consummated on the 
floor and numerous prospects ob- 
tained. 

William M. Scott, Jr., 
dent of Walter Scott, Inc., dis- 
tributor for Franklin, reported six 


sales at the show. “Never in twenty 


years of show experience have we | 


sold as many cars or obtained as 
many prospects of actual worth,” he 
said, adding, “1931 will prove a good 
years, indeed, for Franklin.” 

J. E. Carroll, vice-president of 
Bob Fieigh, Inc., Studebaker dis- 
tributor; H. S. Biscoe, genera] man- 
ager of Lambert Automobile Com- 
pany. distributor for Hudson and 


there was some feeling of | 


A highly satisfactory number | 


show | 


deavor to influence an-early pur- 
chase. 

The same attitude of cheerfulness 
is apparent among dealers and dis- 
tributors of the higher-priced cars. 

C. R. Cunliffe, president of the 
Cunliffe Cadillac Company, 
marks: 
people the courage to buy, and our 


prospects obtained here on the show | 


floor give promise of becoming buy- 
ers in the next few months. Intel- 
ligent sales work will result in our 
exceeding our volume of 1930.” 

G. H. Hoddinott, sales manager | 
for the Cord distributor in Balti- 
more; C. H. Reeves, president of the | 
C. H. Reeves Company, Pierce- 
Arrow, and J. Jackson Smith, gen- 
eral manager of the Zell Motor Car | 
Company, Packard distributor, en- 
tertain, in practically the same 
|measure, the thoughts expressed by 
the Cadillac executive. 


' 
vice-presi- 











States 











re- | 
“This past week has given | 


WILLYS-OVERLAND 
SHOW SALES HIGHER 


(Continued from Page 1) 
policy which he set for Willys-Over- 
land more than a year ago and 
again went on record, declaring that 


dealers would be supplied with cars 
|only to the extent of the sales pos- 
sibilities in their respective terri- 
tories. 

| Future executives in the automo- 
| bile industry will be men who grad- 
uate from the retail field, was one 
of the impressive remarks of Mr. 
Gartley. He also stressed that we 
|are now going through a_ period 
| which tests to the utmost the loy- 
|alty, not only of employees, but em- 
ployers as well, and that personnel 
|is being more carefully classified 
than ever before in all lines of busi- 
ness. : 
There is business to be had—we 
j all know that—but it requires hard 
and aggressive work,” Mr. Gartley 


' sald. “More than 80 per cent. of 
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the national population is finan- 
cially able to make purchases, but 
the majority of these have become 
frightened. When confidence is re- 
stored in this full 80 per cent. and 
purchases are again made, then the 
other 20 per cent. will rapidly reach 
the position where they will also 
join the buyers’ ranks and we will | 
again enjoy business prosperity.” 


UNITED STATES RUBBER 
PROMOTES DR. CADWELL 
Detroit, Jan. 30—J. F,. O’Shaugh- 
nessy, general manager of the tire 
department of the United States 
Rubber Company, announces the 
appointment of Dr. 
well as director of its products de- 
velopment division here. Dr. Cad- 
well comes to his new position from 
the company’s general laboratories 
department at Passaic, N, J., with 


| which he has been conected for the 


past eleven years. The latter part 
of this time Dr. Cadwell was assis- 
tant director of its 
department. 


Sidney M. Cad- | 


development | 





OCCUPIES NEW QUARTERS 

Atlanta, Ga., Jan. 30.—The Pratt 
Motor Company, local Ford dealer- 
| ship, has moved into its new home 
at 361 Moreland Ave. This concern, 
which has been operating since last 


| August, was formerly located at 1121 
| Euclid Ave., and has established a 
growing and successful business. 
Preston P. Pratt is general manager. 


MULLINS for 
NWO 


Quality—Service—Price 
MULLINS MANUFACTURING CORP. 


In the Cleveland and Pittsburgh 


District, Main Office and 


Works, Salem, Ohio. 
BRANCH OFFICES: 
332 S. Michigan Ave. 
Chicago, Ill. 
7-252 General Motors Blidg., 
| Detroit, Michigan 








CUMULATIVE NEW PASSENGER CAR 


Figures in this table are from R. L. Pelk & Co. of Detroit, with the exception of Hlinois, which are supplied by the Robinson Advertising 
desiring county, city or town lists, or lists of owners in any given 
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newspaper advertising 


calling attention to their showing in | 
and Willys-Overland | 


the Stevens, 
have done likewise with regard to 
their salon at the Sherman 
Palmer House. The display of 
Chrysler products is another majo 
hotel exhibit. In addition, 
of north side 
display at the 
Hote]. 


WILL DEAL IN MOTORS 
New Brunswick, N. J., Jan. 30.— 
H. P. S. Corporation to deal in mo- 
tors and engines in New Brunswick, 
has been formed by William W. 
Smith, William Pavelac and John J. 
Hogan, all of New Brunswick. 


Edgewater 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


a group | 
dealers are holding a | 
Beach | 
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World to , Spend 3 Billion 


Building Roads During 1931 


ASHINGTON, Jan. 30. — One 
hundred and ten nations and 
political subdivisions of the world 
will spend at least $3,000,000 on 


roads and road construction during | 


1931, according to an estimate made 
by the automotive division of the 
Bureau of Foreign and Domestic 
Commerce. 

World-wide investigations disclose 
the fact that in the majority of the 
countries of the world road building 
has been stimulated as a measure 
of unemployment relief, and as a 
consequence world highway budgets 
were larger in 1930 than in 
1929, and we are expected, in 1931, to 
be larger than ever before. 

That history repeats itself in this 
respect, at least, is attested to by re- 
cent findings in India, Asia and 
other places where ancient roads 


have come to light, built many years 
ago by sovereigns to provide em- 
ployment for their people. Many 
of these ancient roads are’ in use 
today, indicating the high quality of 
construction. 

It is gratifying to note that the 
United States leads the parade of 
highway construction, with expendi- 
tures which, according to the best 
estimates, will reach $2,000,000,000 
during the year. 

Though not in as large quantities, 
many other countries are propor- 
tionately increasing their highway 
budgets to relieve unemployment. 
From Japan comes the news of a 
special and additional 40,000,000 yen 
($20,000,000) for 1931 roads; in 
Canada expenditures are expect- 
ed to be increased by about $20,000,- 
000. Mexico is pushing its great 


trunk highway system to give Mex- 
ico City modern highway connection 
with Vera Cruz on the Gulf and 
Laredo and the United States on 
the north. 

Argentina, in the closing days of 
1930, issued a decree calling for bids 
for the construction of some 800 
miles of paved highways, with an 
outlay estimated at $200,000,000 or 
more. Algeria, the Sudan, Czecho- 
Slovakia und Greece all have in- 
creased their 1930 budgets. 

Jugo-Slavia has a $13,000,000 proj- 
ect on foot for approximately 500 
miles. Hungary has an ambitious 
program already under way, and 
Bulgaria has doubled its highway 
budget of the previous year. Italy 
has a vast public works program 


under way, employing close to 60,000 | 


men for highway construction. Bel- 
gium, Austria and the United King- 
dom all have additional plans for 
the year. 

In the Philippines $6,000,000 is to 
be used for highway construction 
for the relief of unemployment, and 
in Porto Rico $1,000,000 will be spent 
on roads. 





NEW DEALERSHIP FORMED 
IN CHARLOTTE FOR DE SOTO 
Charlotte, N. C., Jan. 30.—The 

Charlotte Motor Company is the 

name of a new concern formed here 

to handle the De Soto line of auto- | 
mobiles. This concern will occupy | 
the building formerly used by the | 

Stonewall Motor Company on South 

Tryon Street. Charlotte has been | 

without a De Soto dealer since the | 

discontinuance of the line by the | 
| Stonewall Motor Company some 
months ago. 

NOLAN ON VACATION 

| Evansville, Ind., Jan. 30.—E. E. 

| Nolan, retail sales manager, Ben- 

nighof-Nolan Company, Willys- 

Knight and Willys distributor, is va- 

| cationing until February 7 with his 





| family in Florida. 


BODY FIRM CHARTERED 
New Brunswick, N. J., Jan. 30. 
|The Colonial Auto Body and Blac k- 
smith Company, Inc., has been or- 
ganized by Stephen A. Kiss, 
Metuchen, Louis Gyorfi, Perth Am- 

boy and Steve Tackas. 





REGISTRATION STATISTICS, DECEMBER, 1930 


Service, Springfield, Ill., and New Jersey, which are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Readers 
section, may obtain these by addressing any of these three companies 
given here complete fer the convenience of our subscribers 


Mississippi, Tennessee 
1929, will be found on Pages 8 and 9 
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PINES 


WINTERFRONT 
helps Stutz 


set new 
cross-country 
record 


Proving necessity of 
motor heat regulation 
in sustained speeds. 


INTERFRONT 


Y automatically maintaining 

proper motor temperature in 
both warm and cold altitudes, Pines 
Winterfront played an important 
part in the record-breaking coast-to- 
coast run recently completed by 
Stutz. Such tributes to the efficiency 
of Pines automatic motor regulation 
are helping Pines dealers sell more 
Winterfronts than ever before. 


New Features 
The new improved Pines Winter- 
fronts are vertical in design. Com- 
bining beauty with efficient auto- 
matic motor protection, they are the 
same style as those used on the most 





expensive motor cars. The new 
models are equipped with a new 
instantaneous closing device which 


enables the owner to close his shut- 
ters when he stops his car. 

The fact that scores of Pines deal- 
ers throughout the country report 
the biggest sales in their history 
means that there is Winterfront 
business right in your community. 
Feature Pines Winterfronts and you, 
too, can get a good share of this 
profitable winter business. 

If you do not handle Pines Win- 
terfronts, get in touch with your 
nearest distributor. Or write us for 
his name. 





New Prices 


"Ho *20 


for large cars 





for small cars 


f Any SOs 


‘t Se 





— 
WINTERFRONT 
COMPANY 


1151 N. Cicero Avenue, Chicago 
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Production -- Engineering -- Factory - 
Le Blond Adds New Line 


Of Engine Lathes) 


NEW LEBLOND LATHE with 8- 


R. K. LeBlond Machine Tooi 
Company, Cincinnati, O., has an- 
nounced a new line of engine lathes 
in five sizes, from 10 to 18 inches. 
These new machines are counter- 
parts of larger LeBlond lathes and 
have eight speed selective gear head 
stocks. They are driven by a “V’ 
belt from a motor located in the 
rear head end, on the upper part 
of the leg. They are offered for) 
garages, general service shops and 
other light machining applications. 

Spring plungers in the shift levers 
locate the gears for the different driv- 
ing ratios. The sliding-gear feature 
eliminates all loose running gears. 
The graduated tail stock is tongued 
to the pottom with provision for set- 
over for taper turning. Cross and 


‘NEW DEVICE PERMITS 
STUDY OF MACHINES 
IN MOTION 


Cambridge, Mass., Jan. 30.—-A new 
field of research was opened when 
Massachusetts Institute of Technol- 
ogy announced the invention of a 
new type of stroboscope, a device 
for “stopping” motion to study the 
behavior of machines operating at 
high speed 

Making photographic exposures at 
ten one-millionths of a second, the 
device, developed by Harold E. Edger- 
ton, of the M. I. T. research staff, 
permits “stop-motion” photography 
of moving machinery. 

The “stroboscope” has been used 
for some years in automotive re- 
search particularly in the study of 
valve bounce and valve spring surge 
and has been especially valuable in 
improving the design of valve 
springs to meet the requirements of | 
present high speed engines. | 


A. S. S. T. OF JERSEY 
HEARS C. M. JOHNSON: 


Newark, N. J., Jan. 30.--C. Morris 
Johnsen, chief chemist of the Cru- 
cible Steel Company of America, in 
Pittsburgh, spoke at the meeting of 
the American Society for Steel 
Treating at the Berwick Hotel. He 
discussed “Stainless and  Heat- 
Resisting Steels.” 

Dr. Johnson, who the author 
of a book and many articles on steel 
treating, has developed numerous 
processes for manufacture of me- 
tallic tungsten powder direct from 


1S 


ere concentrates and has patents | >: 


on other alloy steels and reduction 
processes 

A dinner was served, followed by 
a movie. “The Story of Ingot Iron.” 
H. D. McKinney of the Driver- | 


Harris Company, Harrison, presided | Va., 1929 


ACQUIRES DISTRIBUTION OF 
ARCO AUTOMATIC GAUGE | 
The Kennedy Company, Oakland, | 
Cal., former manufacturer and dis- | 
tributer of the Pacific rim tool, has | 
recently taken over the exclusive | 
distribution of the Arco automatic 
tire gauge. 


| Utah, ’29 


speed selective geared headstock 


longitudinal feeds cannot be en- 
gaged at the same time. 
can be interlocked to prevent the 
feed and thread-cutting mechanism 


being engaged simultaneously. A 


shear pin in the feed rod prevents 


damage should and obstruction be 
encountered. 
The quick-change box 


is a com- 


plete unit bolted to the front of the 
Twenty-four changes of | 
obtainable | 
through two levers; by means of the | 


bed. 
and 


lathe 


feed threads are 
forty- 
A 


type 


Slip gear on the quadrant 
eight changes are obtainable. 
taper attachment of carriage 
is furnished 


Half nuts} 


| INTRODUCES NEW 
20-TON JACK 


NEW Silver King 20-ton jack 

The Silver King Hydraulic Jack 
Company of Cleveland, O., an- 
nounces the addition of a 
twenty-ton capacity jack to its line. 


new 


This new item, model T-20, is of the | 
same construction as all Silver King | 


heavy-duty jacks. It is made of a 
one-piece malleable casting, a ram 
cylinder of seamless steel 


firmly anchored at both and 


top 
to stand a 100 per cent. overload. 

The new twenty-ton model is de- 
signed for axle straightening and 
heavy-duty truck and bus service, 
as well various industrial pur- 
poses. 


as 


tubing, | 


bottom, and designed, it is claimed, | 


| . 
| Meet the Engineers 
acquaint its readers with the important, but unsung, members 


oO 
T of the automotive fraternity—the engineers who design and build 
the nation’s cars—Automotive Daily News is publishing a series of 
brief biographies of the engineers of companies producing auto- 
mobiles, automotive equipment, parts and accessories. These biog- 
raphies will cover the training and experience of leading engineers 
and their outstanding contributions to the progress of our industry. 


on the 
to the 


A. F. Masury, vice-president and. 
chief engineer, International Motor 
Company, was born in Danvers, 
Mass. He completed his education 
'at Brown University with the de- 
gree of mechanical engineer. 

Following his graduation from 
college, Mr. Masury was employed 
at the Lynn works of the General 
Electric Company. This was fol- 
lowed by a period with the Vaughn 
Machine Company, Peabody, Mass. 
From 1907-1912 he was associated 
with the Hewitt Motor Company, 
New York city, manufacturer of 
trucks and eight-cylinder passenger 
cars, in the capacity of chief en- 
gineer and general manager. From 
1912 to date he has been connected 
with the International Motor Com- 
pany, where he holds the position of 
vice-president and chief engineer, | 
as well as being a member of the | 
board of directors. 

He is member of a number of 
| scientific and professional societies | 
and has been particularly active as 
|a member of numerous committees | 
of the Society of Automotive Engi- | 
neers. 

He holds the commission of 
lieutenant colonel in the special re-| His hobby is boating, which fact 
serve, ordnance, United States Army.|is attested by the appearance of 
Other associations with the military | his name of the rolls of many of 
include his position as chairman of | the prominent clubs devoted to that 
the S. A. E. ordnance advisory com-' diversion. 


a 


mittee an@ membership 
motor transport committee 
quatermaster corps. 


CUMULATIVE NEW PASSENGER CAR 


States 


Ala., 1929 | 
Ariz., '29 
Ark., ’29 
Cal.,’29 
Col., ’29 
Conn.,, °29 
Dela., 29 
Fla., ’29 
Ga., 1929 
Idaho, ’29 
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Miss., ’29 
Mo.,’29 
Mont., ’29 
Neb. 
Nev. 
N. H., ’2! 
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Equipment--- Development 


Electron Tubes in Industry 


USL Introduces Full-Rang 


300-Amp. Electric Are 


The 


has 
welder. 


70 to 350 
voltage 


voltage, 
for 


tion 
Switches 


Welder 


USL full range 300-amp. electric welder 


USL Battery 
welder division, Niagara Falls, N. Y.., 
introduced a 
It has an open circuit or 
striking voltage of 60 volts, which 
- Said to be substantially constant for 
all sizes of electrodes from 3-32 of 


an inch to 5-16 of an inch, or 
amperes. 
adjustments 
and the welding current is not de- 
termined by the open circuit excita- 
no 
adjustments 


and 


current 


new 


There 
of any 


there 


full 


are 


are 


range 


from 
no 
kind 


Corporation, ; The current adjustments are made 


by shifting the brushes by a con- 
Use 


18 


veniently located hand wheel. 
lof this type of adjustment, it 
claimed, permits an infinite num- 
ber of current steps over the whole 
range 

The welding gradient of the ma- 
chine for the lower values of cur- 
|rent is almost perfect constant cur- 
|rent at the are. As the welding 
;}current is increased the welding 
|gradient gradually changes to a 
'more constant energy characteristic 


| the 


e USE OF ELECTRIC | 


BRAZING GAINING 
FAVOR 


By SAMUEL MARTIN, JR. 
General Electric Company, 
Schenectady, N. Y. 

The following, in part, is a paper 
presented before the American In- 
stitute of Electrical Engin érs, which 
is now in session in the Engineering 
Societies’ Building, New York city: 

Although the lead solder joint will 
probably not be entirely superseded 
for a long time, it is, due to its in- 
slowly being re- 
by type of brazed 
joint. The lead solder joint 
all that could be desired as far as 


herent weakness, 


placed a new 


is not 


mechanical strength con - 
cerned, When heated, it breaks 
apart at relatively low temperatures, 
and, when a joint is made, its re- 
sistance is not always a known 
quantity, Such is the problem con- 
fronting the electrical] industry if it 
desires to continue to set the pace 
for the present industrial age. A 
joint with high mechanical strength, 
high conductivity and high heat re- 
sisting qualities is needed. 

Electric resistance brazing has 
been developed to meet these needs 
This process simple to accom- 
plish, utilizing the high resistance 
of carbon blocks to the flow of elec- 
tricity. The pieces to be joined are 
clamped between a pair of carbon 
blocks and current is passed through 


1S 


is 


(Centinued on Page 11) 


|gineering Societies’ 


By W. 


R. KING 


General Electric Company, Schenectady, N. Y. 


The following is an abstract of a 
paper presented before the Ameri- 


| can Institute of Electrical Engineers, 


En- 
New 


which is now in session in the 
Building, 
York city. 

Although electron tubes have been 
used extensively in radio and other 
communication fields for a numbel 
of years, it is only recently that 
their use has been extended to in- 
include industrial uses. While the 
number of industrial applications 
have not been enormous, great 
progress has been made in applying 
these new electrical tools to the 
problems of the industries. 

The use of electron tube 
may be broadly divided 
general groups, (1) those in which 
the electron tube devices perform 
operations for which no reasonably 
suitable apparatus of a conven- 
tional nature is euitable, snd (2) 
those for which conventional ap- 
paratus exists. 

Advantages of electron tube sys- 
tems include the absence of moving 
parts, low maintenance cost and the 
ability to respond to functions of a 
very low energy level. In adapting 
electrical control to automatic ma- 
chinery of various kinds the ability 
to secure contro] from smal] parts 
or from slight movements is often 
the difference between success and 
failure 

A number of photo-electric equip- 
ments have been built for color 
analysis and color matching. The 
use of this device opens a new field 
those working in color in view 


systems 
into two 


to 
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December, 1930, figures will be found en Pages 6 and 7 


States 


Ala., 1929 | 
Ariz., 29 
Ark., 29 
Cal., ’29 
Col., 29 _ 
Conn., 29 
Dela., '29 
Fla., 29 _ 
Ga., 1929 
Idaho, '29 
iil., 29 
Ind., ’29 
Kan., ’29 


ie 
| 
| 
| 
c 
| 
| 
a 
= 
a 
- a 
29 | 
Mass.,’29 | 
29 | 
Minn.,’29 | 
Miss.,’29 | 


Mo., ’29 | 
Mont.,’29 | 
Neb.,’29 | 
Nev., 29 | 
N.H.,’29 | 
N.J.,'29 | 
N. M.,’29_ 

N.C.,’29 | 
N.D.,’29 | 


Marmon 


13 
1 
45 


~ 3 


15 


12; 


5 
1 


~ 28 
“98 


5 
“g 
15 
14 


66 
—— 


1 
26 


mas 


< 


4 


a 
6 
“4 


7] 


32) 


62| 
9} 
~37| 


27| 


~ ——_— 


68 


~ 80) _ 


9 
71; 

111 
159} 
17| 
32) 


5h 


4) 


Oakland 


16 
} 
115 
4| 
17 
3! 
3i 
12 
4 
41 
“$3 
18) 


ee 


3 
~ 10 


5a 
= 
. gw @ 


~ 39 
3) 


| 


2| 


5| 


11; 





Ohio, ’29 | 
Okia.,’29 | 
Ore., 29 
Pa., 1929 


§.C.,’29 


S. D., '29 
Tenn., '29 


"120 


7 


~ 258; 


a 


142| 


32| 


Oldsmobile 
Packard 
Peerless 
Plymouth 


12 2 
19 1] 


9) 
< 


160 


| 
| 
| 
188 | 
14, ~=3=7] 
36 34| 
5 6] 
29 42| 
24 13| 
13 if 
121; lilj~—«*'15 
97 27 | 1 
17 11 | 
1 2| 
39 34 | 
40 67 | 


Studebaker 


Pontiac 


47 | 
16 | 
2 | 
254 | 
20 | 
65 | 
19 | 
54 | 
20 | 
10 | 
102 | 
178| 
111] 
8] 
112] 
104] 
185| 
67| 
14| 
"i _ 
| 
63 | 
1| 
8| 


~ 39f 


~ 330 


44 


10] 
8] 


Totals 


Miscella- 


3,079 
985 
177 
10,942 

769 
~ 1,455 
364 

2.469 
1 1.585 
1; 582 

~ 70; 4,500 

18 4 687 

2.901 

164 

2,252 

2.659 

3 8.770 

2! ‘1,765 

1 1,816 

8 3,240 

+ 
1 


40 


~ 10 


108 

2,160 

414 

~ 188 

6) 1,059 
530 

~ 3,605 





6) 


~ 487,48 
~ ae 








78 


7 


1 
6 
4 
— 


35 
409| 

17 
5 


4 
~ 316) 
“a 





2; 





10} 
9| 


—— 
6| 





Utah, ’29 


15; 


“Ti 





| 

| 

| 

| 
alll 
R. Isle., ’29 | 
| 

| 

| 

| 

| 


Vt., 1929 


Va., 1929 | 


Wash.,’29 | 
W. Va., '29 | 
Wis., ’29 


1 


23 
3 


~ 4i 114| 31| 55| 


3| 


23) a 


100) 





30 
38) 


~ 118-23 








47| 


14} 





Wy.,’29 | 
D. of C., ’29 
Total, '29| 


4| 
4) 
702| 


9} 


23} 
2597| 


+] 
18) 
947] 


35) 


= 
24/ 


1873; 1286] 310| 280 2178 


~ 400] «54 
a. ae 


57 
215|- 
10 
“13, —C:«C*Y ~ | 
10 


47, 14 


14] 


~ 220 

~ 53) 13,669 
2 4,663 
| 9,768 
46! 11,636 





SS 470 
~~ | 3,000 
483 

541 





11| 7 
16) 12 
TY ae ce 2 
112 | 6 44 
109 


386 
418 
3,184 
~~ 4,192 





18 
54; 
10) 


46, 
80] 9| 
18| ar 


1,723 
2,611 
ae 513 


3 
5 
~ ¥ 
5 





4! 
454| 


23 


3206| 2197| 91| 





115; 2306| 


2) 882 
308} 111,284 


*| 800 


er 


of the fact that the color curve ob- 
tained from a certain sample is ab- 
solute identification for its color. It 
is not inconceivable that, in the fu- 
ture, numbers will be applied to the 
many curves and that color names, 
which are now used, will be dis- 
carded as a means of identification, 

Photo-electric equipment has been 
used to make continuous records of 
smoke densities, to provide records 
of daylight intensities, and for re- 
cording the temperatures of hot 
bodies. In the latter case, it is prac- 
tically impossible to build a device 
which will be applicable to a num- 
ber of different applications 

By far the greatest number of ap- 
plications of photo-electric equip- 
ment which are operating at pres- 
ent are of the type in which an 
electric circuit is opened or closed 
in response to a certain change of 
illumination on the photo-electric 
tube 

In this manner street lights are 
being turned on in the evening and 
off in the morning in response to 
actual illumination requirements 
rather than according to a prede- 
termined time schedule. The result 
is that on dark afternoons lights 
are turned on a little earlier than 
the time scheduled, because they are 
actually needed. On the other hand 
a bright afternoon and evening 
keeps the lights off until they are 
required 

By similar 
are operated 


devices electrix 

so that they are 
lighted when, because of low gen- 
eral illumination, their brilliance 
will attract attention, and are never 
lighted until illumination conditions 
are such that they will attract at- 
tention 

Room and factory lights can also 
be controlled in response to illu- 
mination requirements, with the re- 
sult that sufficient light is main- 
tained at a minimum cost 

The type of photo-electric equip- 
ment where a beam of light falling 
on the photo-electric tube is inter- 
cepted by an opaque object, thus 
opening or closing an electric cir- 
cuit, is being used in counting au- 
tomobiles, people, steel bars and 
billets on rolling mill tables, drops 
of oil in an automatic oiling ma- 
chine, and is performing in such 
capacities in a thoroughly practical 
manner 

It is even possible to bend the 
light beam to get it into some place 
difficult of access. This is ac- 
complished by having the light pass 
through clear fused quartz rods. 
The effect is very much like that of 
water passing through a pipe. The 
use of light beams has been applied 
in the manufacture of small cotton 
bags. the device being employed to 
start operations on the bags when 
they are in a_ proper position. 
Photo-electric devices are being in- 
stalled in ore bins to indicate when 
the ore has reached a certain level, 
as well as to regulate operations in 
cutting pipes. Their use for limit 
switch operations has made _ pos- 
sible the automatic operation of 
machines in a manner which has 
not heretofore been practicable 

Photo-electric devices can 
made sensitive to smaller «! 
in illuminations than those char- 
acterized by the applications in- 
volving the interception of a light 
beam by an opaque object. For ex- 
ample, photo-electric equipment is 
being used to indicate the proper 
operation of a filter in a sugar re- 
fining process. A beam of light is 
passed through the solution, and if 
the solution runs cloudy, due to 
improper filter operation, the de- 
creased translucency causes. the 
photo-electric device to operate an 
alarm with proper illumination. 
Black spots of sufficient size on 
paper or other material may be 
used to operate a photo-electric re- 
lay, either by changing the amount 
of light transmitted through the 
paper to the photo-tube, or by re- 
flecting less light into it. 

Sorting devices can be made to 
|operate from changes of reflected 
lor transmitted light, but the prob- 
lem of sorting becomes quite com- 
plicated if very fine discriminations 
are required. 


signs 
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GENERAL MOTORS NET | 
PUT AT $3.17 SHARE! 


(Continued from Page 1) 


earnings of $3.17 a share in 1930, 
indicated net earnings for the com- 
mon stock in the final quarter of 
the year were equal to approximate- 
lv 32 cents a share, compared with | 
net profits of $25,470,697 or 53 cents | 
a share after preferred dividends in | 
the third quarter and with indicated 
met earnings of $24,828,268 or 53 
cents a share after preferred divi- 
dends in the final quarter of 1929. 


OTHER FINANCIAL NEWS 


H. H. FRANKLIN MFG. 


At the annual stockholders meet- 
ing of H. H. Franklin Manufactur- 
ing Company, H. H. Franklin, presi- 
dent, said: “Earnings results from 
1930 operations are not yet avail- | 
able owing to the books having been | 
held open after December 31 for the 
Completion of 
the annual audit now in process 
will show a loss incident to reduced 
operations in a year of depression | 
as well as to extensive write-offs 
and outlays for development that | 
have been made to strengthen the | 
company’s competitive position.” | 

F. J. Haynes, vice-president, was | 


| AND 


| De Vaux 6 


Durant 6-14 





elected chairman of the newly | 
formed executive committee. Other | 
members of the executive committee 
are F. A. Barton, secretary and | 
treasurer, and Ralph Murphy. 

Mr. Haynes, J. S. Stryton and | 
Herbert Hess, all of Syracuse, were | 
elected directors, succeeding L. J. 
Purdy, J. E. Williams and E. S. | 
Marks Other directors were re- | 
elected. 


BOHN ALUMINUM 

Bohn Aluminum and Brass Cor- 
poration and subsidiaries report for | 
year ended December 31, 1930, net | 
profit of $724,359, after charges and | 


Federal taxes, equivalent to $2.05 a} 


share on 352,418 no-par shares of 
capital stock. 
$2,619,722. or 7.43 a share in 1929. 
Net profit for December quarter 
was $31,623, after charges and Fed- 
eral taxes, equal to 9 cents a share 
on 352,418 shares, comparing with 
$3,970, or 1 cent a share in preced- 


ing quarter, and $144,478, or 41 cents! Oldsmobile 


a share in final quarter of preceding 
yeal 

Sales for 1930 totaled $14,082,277, 
as contrasted with $33,243,888 in 
previous year 


ACME STEEL 

The sharp drop in Acme Steel 
Company's net profit last year was 
due principally to the inactivity of 
the automotive industry, which ab- 
sorbs about 55 per cent. of the com- 
pany’s output of strip steel. In ad- 
dition there was keener competition | 
to obtain the reduced available vol- | 
ume of business, and prices for steel 
products were lower. | 

For the year ended December 31, 
1930, Acme reported net profit of 
$940,949, which was a reduction of | 
$1.612.265, or 63 per cent. from the | 
1929 net of $2,553,214. Net last year 
was the lowest reported since the} 
$873,357 in 1923. 

Net sales, however, are officially | 
Stated to have been larger than for | 
any year prior to 1928. 


AUTOMOBILE RAILROAD 


| 


MEN STUDY RATES AT | 
CONFERENCE OF N.A.C.C.| 


Detroit, Jan. 30.—Traffic managers | 
of automobile companies, members | 
of the National Automobile Chamber 
of Commerce, completed a two-day | 
session here this week. 

The study being made by the rail- | 
roads of various rates on automo- | 
Y%iles and parts was continued by the | 
special committee headed by R. N. 
Collyer, chairman of the Eastern 
Traffic Executives Association, 

Factories represented included} 
Auburn, Buick, Checker Cab, Cadil- | 
lac, Chevrolet, Chrysler, Dodge, Du- | 
rant, Federal, General Motors, Gen- | 
eral Motors Truck, Graham-Paige, | 
Hudson, Hupp, Lincoln, Oakland, | 


Olds, Packard, Reo and J. S. Mar-|oit puritier—Pur, Purolator; Wal, Wall; | 


vin and K. A. Moore, N. A. C. C. 


HEADS PURCHASING AGENTS 

Akron, O., Jan. 30 (UTPS).—/j| 
George E. Price, Jr., of the Goodyear | 
Tire and Rubber Company has been 
elected president of the Akron As- 


sociation of Purchasing Agents. 


Gardner 


This compares with} 


Stutz MA 


Carburetor—Sch, 
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MAJOR SPECIFICATIONS AND MEC 


| Weight— | 


MAKE 
MODEL 


|5-P. Sedan 


Wheel Base’ 


Auburn 8-98 
Austin 


Buick 8-50 
Buick 8-60 
Buick 8-80 


Cadillac V-8 


| Cadillac V 12 


Cadillac V-16 


| Chevrolet 
| Chrysler 6 


Chrysler 8 
Chrysler Imp. 8 
Cord (Fr. Wh. D.) 


De Soto Six 
De Sote Eight 


137 


*169 
"177 
112 
*176 
118 


2965 | 
ee 
2668 | 
| 3043 | 
2780 | 112 
2765 | 112 
2950 |*17214-112 


Essex Super Six | 2805 | 113 


Ford A | 2375 | 
Franklin Series 15 | 3930 | 
Franklin Series 15 | 4220 | 


Dodge Six 

Dodge Eight 
Durant 6-10 
Durant 6-12 


125-132 
132 

} 3330; 

| 3500 | 

| 3890 | 


122 
125 
130 
115 
115 
120 
134 


119-126 
114 
118 
121 
125-137 
120 
125-131 


134 
145 


Gardner 136 


Gardner 


Graham § 
Graham 
Graham 5s 
Graham 


Hudson Greater 8 | 3200 | 
Hupmobile Cen. 6 | 2900 | 
Hupmobile Cen, 8 | 3175 | 
Hupmobile C | 3725 | 
Hupmobile H & Uj; ** | 
Jordan St. Line 80! 3490 | 
Jordan G Ninety 8| 3700 | 


La Salle V-8 — | 
Lincoln | 5300 | 


Marmon Eight 70 | 3103 | 
Marmon 88 4363 | 


| { 


Marmon 16 — | 


Nash Six-60 | 2800 
Nash Eight-70 | 3000 
Nash Eight-80 | 3360 | 
Nash Eight-90 | 4000 | 
Oakland V-8 | 3205 | 
2935 
4479 | 12714-134 
4955 | 140!5-145 
3642 | 118 
4521 | 125 
no 125 
138 
134-137 
142-147 
*167 
112 


135 
130 
125 
114 
114 
136 
130 
136 
127 
134 
145 
110-113 
121 
121 


114 
116 
121 
124-133 
117 


Packard 826-833 | 
Packard 840-845 | 
Peerless St. 8 | 
Peerless Master 8 | 
Peerless De L. 

Peerless Custom 
Pierce-Arrow 43 
Pierce-Arrow 41-42 
Plymouth 

Pontiac 


8 | 4766 | 
4304 | 
4831 

| 2595 | 
2745 


{ 
Reo Royale |*4650 | 
Reo Flying Cloud | 4375 | 
Reo Flying Cloud | 3950 | 


Studebaker Six | 
Studebaker Dict. 8| 3155 | 
Studebaker Com. 8 | 3525 | 
Studebak’r Pres. 80| 4230 | 
Studebak’r Pres. 90/*4360 | 
Stutz LA | 4320 | 
| 4918 | 
Stutz MB | 4863 | 
Willys 6 97-98-D 4 
Willys 8 30-D 3303 | 
Willys-Knt. 66-D 3582 | 


KEY TO ABBREVIATIONS 


$Aus- 
**Hup- 


*Studebaker 7-pass. sedan. 

2-passenger coupe 
mobile model H weighs 3955 and .nodel 
U 4225 *Reo Royalle, 125-inch. W. B., 
weighs 3,950 pounds. Willys 6-97, weight 
2 682 The 98-D weighs 2,791 

Wheel Base—*Over all length of chassis 


instead of wheel base, which manufac- 
turers reiuse to give. 


Weight 
tin Standard 


Engine Make—Con. Continental; Lye, Ly- 


coming 
V, V-type; F. flat 
Thermestat—Bish-Bab, Bishop & Babcock 


Dole, Dole Valve Co., Chicago, Ml.; Pines, 
Pines Wiuteriront; Var, various makes. 


L head; H, hortl- 
K, sleeve valve; 


Fan Belt Type 


Valve Arrangement—L, 
zonial; O, overhead; 
LV, V-type L head 
*A'tr cooled. ¢Thermo syphon water cir- 

Compression Ratio—*Optional on the Au- 

burn 


Materiai—*Alum, aluminum 
Alum, aluminum alloy; 


semi-steel. 


Piston 
invar struts; 
8 St, 


with 
I 
cast iron; 


Han, Handy; AC, AC Spark Plug Com- 
pany; Ste, Stewart-Warner; Ski, Skinner. 


Fuel Cleaner—AC, AC Spark Plug Co.: Gas, 
Gascolator; Ste, Stewart-Warner; Til, 
Tillotson 
Wheeler Schebler; Zen, 

Marvel; Car, Carter; Str. 

DL, Detroit Lubricator: 

Til, Tillotson. 


Zenith; Mar, 
Stromberg; 
John, Johnson; 


Aic Cleaner—AC, AC Spark Plug Com- 


10342! Own | 


*180 
130-136 
145 


11315! Own! V 


Cl, | Ratio 





stat Used 
|rangement | 
| Cylinders 


<)<|4<eee| eeleqeeeecc|<<<</4| 4! Fan Belt 


| Bish-Bab 
Bish-Bab 
Bish-Bab 
| Bish-Bab | 


¥4| Lyc 
?s| Own 
| Own 
| Con 
s| Own 
| Own 
| Con 
| Con 
| Con } 


| Own | 


Yes 
Yes 
| Yes 
Yes 


cCeter Perr Qooor OOOO|MIM | Valve Ar- 


Bish-Bab |L | 
Bish-Bab | L 
Bish-Bab | L 
tL 
[L 
| Own | — | Bish-Bab |*O 
|} Own | — |} Bi 
| Lye | V | Dole 
| Lyc | V | Dole 
{Lye |! V | Dole 
| Own | V | Yes 
| Own | V | Yes 
| Own | V | Yes 
| Own | V | Yes 


| Own | V | — 
Own | V | Yes 
Own | V | Pines 

| Own | V | Pines 

| Own | V } Pines 


| Con | V | Pines 
| Con | V | Pines 


| Own | V | Yes 
|} Own | V | — 


| Own | V | 
| 
| 


< 


| Own | V | Pines 
| Own !V 

%4| Own | V | Bish-Bab 

%4| Own | V | Bish-Bab 
Own , V | Pines 
Own | V | Pines 


| Own | V | Yes 
ce 
14] Own | V | — 
%| Own | 
| Own | 
| Own | 
Own | 
Own | 
| Own | 
| Own 
Own | 
Own | 
| Own 
| Own | 
| 
1 


Bish-Bab 
| Bish-Bab 
Bish-Bab 
Bish-Bab 


Yes 


Own 


Own 
Own 

| Own 

| Own 

|} Own 
4! Own 
4! Own 
| Own 

| Own | V {| Var 

| Own | V | Var 

| Own | V | Var 


| d<dddidcdicdccddadddad 


Bish-Bab | 
| — | Bish-Bab 


ACCIOOORPC ORO Pr RO OPP rr ree TlOORr OR OP eer oor ie tee 


pany, AM, Air Maze; Han, Handy; Un, 


United, Till, Tillotson. 

Front End Drive—Link, 
Texolite; Cei, Celeron; Ram, Ramsey; 
Whit, Whitney Chain; Diam, Diamond 
Chain: Morse, Morse Chain Companv: 
Var, various makes of chains; Var-G, 
various makes of gears. 

| Ignition, Generator and Starter—Aut-L, 
Auto-Lite; Del-R, Delco-Remy; N. E 
North Eust; Dyn, Dyneto. *Nash—Indi- 
cat7s tvin ignition 
"Bendix starter used. 

Clutch—Borg, Borg & Beck; Br-L. 
Lipe; Rock, Reckford Machine; 
Long Clutch Company. 

| Gearset -War G., Warner Gear Companv; 
Detr, Detreit Gear; Mun, Muncie Gear; 
Wc, Warner Corporation. 
*Three or four speed gear sets as shown 

} are available for either model, 

| Universais—On P, Detroit Universal Prod- 
ucts Company; Spic, Spicer Manufactur- 

| ing Corporation; MM, 


Link Belt; Tex, 


Brown- 
Long, 


Uni- 
Ul.; 


Mechanics 

versal Jot Company, Rockford, 

| Cleveland 

| Rear Axle—Col. Columbia; 

| Cla, Clark Equipment 

| Timken 

Optional on the Auburn 

| Arrow 43, 137 in. W. B. rear 
is 4.42. On Model 41 rear axle ratio is 
4.42. On Modei 42 ratio is 4.23 

Steering Gear—Gem. Gemmer; Ross, Ross 
Gear and Tool Company; Sag, Saginaw: 
Say-B, Saylor-Beall Manufacturing Com- 
pany, Detroit, Mich.; War, Warner. 


3 -H, hydraulic; M, mechanical: SD 


Cle, 
Sal, Salisbury: 
Company; Tim, 


*On Pierce 


Steeldraulic; Bendix, Bendix Brake Corp. 
Rear Springs—S, semit-elliptic: El, ful! 
elliptic; Cant, semi-cantilever; 8S-Tr, 
semi-transverce. Rear spring length on 


Willys, 6-98D is 51 in, 


Bore and 
Stroke 


16 | 3% x4 
16} 3%x4 
16 | 274x4'% | 175.3 | 
| 4 | 3%x4% | 200.5 | 
| 6 | 314x434 | 274 | 
sh-Bab |*O | 6 {| 315x434 | 274 | 5.30 


| 274x4%4 


354x442 | 353 
| 314x5 


| 28x4% | 211.2 | 
{ 3%x434 
314x4 


| 3y%5x33g | 251.0 | 
35x44 
34%x5 
3'%4x5 

| 27%x434 


3Y4x4he | 205.3 | 5.20 


3144x317, 


| 6 | 3%%x434 | 255 | 


axle ratio} 





| 
| 
| 


ra. 7 


Compres. 


Sion Ratio 
| Oil Purifier 


Piston Disp. 


| 5.26 | 28.8 | 98403400 |*Alum | 
51 | 78 | 13@3000 


‘ 77 @ 3200 
| 30.02 | 90@3000 
| 35.12 | 104@2800 | 
| 35.12 | 104@2800 


| 36.45 |. 95@3000 | 
| 46.9 | 135@3400 
| 57.5 | 165@3400 
| 263 | 50@2600 | 
| 25.35 | 70@3200 |*Alum 
| 31.25 | 88@3400 |*Alum 
| 39.2 | 125@3200 
| 33.8 | 125@3600 
| 25.35 67@3200 
26.45 77.0 3400 
27.34 | 653400 
25.35 | 6803200 
| 28.80 | 84@3400 
| 24 | 50@2800 | Alum 
| 25.4- | 58@3100 |*Alum 
| 25.4 | 58@3100 |*Alum 


5.80 | 19.8 | 60@3300 | Alum 


4.22 | 2403 | 39@2200| Alum 
5.30 | 29.4 4 100@3100 |*Alum 
29.4 | 100@3100 |*Alum 


| 
| 


268 
45.8 | 


| 344.8 | 
| 344.8 | 


*Alum 
*Alum 
| Alum 
*Alum 
/*Alum 


| 199 
| 199 
— | Zen 


AC | Str 
AC | Str 


AC 
AC 


>>| 
aQ 


Gas | 
Gas 
Gas 


5.15 | 26.5 | 70@3500 |*Alum | 
5.15 | 26.5 | 100@3300 |*Alum 
5.25 | 33.8 | 126@3300 |*Alum 
5.49 | 25.35 76@3400 |'*Alum 
5.49 | 25.35 76@3400 |*Alum 
5.50 | 31.25 | 853400 |!*Alum 
5.20 | 33.80 | 100@3400 *Alum 


5.80 | 26.4 87% 3600 | Alum 
5.10 | 25.35 | 70@3200 | Alum 
5.20 | 26.45 90@3200 | Alum 
5.20 | 28.8 | 100@3200 | CI 

5.20 | 39.2 | 133@3400 | Alum 
5.10 | 26.5 | 80@3000 |*Alum 
5.10 | 289 | 85@3200 |*Alum 


| 36.45 | 95@3000 |! CI | 
39.2 120@ 2900 | Alum 

| 25.4 | 84@3400 | Alum 

| 33.8 | 125@3400 | Alum 
62.5 200% 3400 | Alum 


5.00 | 23.4 | 602800 |*Alum 
5.00 | 26.4 | 75@3200 |*Alum 
5.25 | 28.8 | 85@3200 |*Alum 
5.25 | 33.8 | 115@3600 |*Alum 
5.00 | 37.8 | 85@3000 | SSt 
5.06 | 24.4 657 3350 | CI 
— | 32.5 | 100@3200 |*Alum 
| 39.2 | 120@3200 |*Alum 
26.45 90@ 3200 |*Alum 
36.45 | 120@3200 |*Alum 
36.45 | 12043200 |*Alum 
36.45 125043200 |*Alum 
39.2 125@3000 *Alum 
39.2 132@3000 *Alum 
21.03 | 48@2800 |*Alum 
26.3 60@3000 | SSt 


36.48 | 125@3300 | Alum 
5.30 | 36.48 | 125@3300 | Alum 
5.30 | 27.34 8003200 | Alum 
| 25.4 | 70@3200 | CI 
5.10 | 30.0 | 81@3200 Alum 
5.20 | 30.0 | 101@3200 | Alum 
5.10 | 39.2 | 122@3200 |*Alum 
5.10 | 39.2 | 122@3200 |*Alum 
5.10 | 27.3 85@ 3150 |*Alum 
5.10 | 36.4 | 113@3300 |*Alum 
5.10 | 36.4 | 11343300 |*Alum 
5.26 | 25.3 65@ 3400 | CI 
5.26 | 31.25 803200 | CI 
5.50 | 27.3. | 87@3200 |*Alum | 


AM 
AM 
Yes 
Yes 
Yes 
Yes 


AC 
Yes 
Yes 
Yes 
AM 


Ag 
AM 


Un 


AC 
AC 
Yes 


AC 
AC 
AC 
AC 
AC 
AC 


246.6 | 
5 | 298.6 | 
224 =| 
224 | 
245 | 
298 
233.7 
| 211.6 | 
| 240.2 | 
268.6 | 


uv v'v 
ccc 
AA 


| | 


>> 
Qa 


AC | 


| Mar 
Ste | Str 
Ste | Str 
Ste | Str 
Ste | Str 


AC | Str 
Ste Ste | Str 


| AC Gas | Own 
| Pur Ste | Str 


AC AC | Sch 
AC AC | Sch 
AC | 
AC | Car 
AC | Car 
AC | Mar 
AC | Str 


AC | Mar 
AC | Str 

— | Own 
— | Own 
AC | Sch 
AC | Sch 
AC | Sch 
AC | Sch 
AC | Str 

AC | Str 

AC | Car 
AC |Mar_ Yes 


AC | Sch Own 
AC | Sch Own 
No} Sch Un 


Ste | Str No 
Ste | Str AM 
Ste | Str AM 
Ste | Str AM 
— | Str AM 
AC | Zen AM 
AC | Zen AM 
AC | Zen AM 


AC | Til Til 
AC | Til Til 
Til | Til Til 


| 246.7 | 
| 268.6 | 


1 
5.35 
4.95 
5. 


384 

50 
315.2 | 5.50 
490.8 


| 201.3 | 

| 227.2 | 

| 240 | 
298.6 


5 
60.0 


197.5 | 


| 320.0 | 
384.8 | 
246.0 
322 
322 
322 
366 

| 385 =| 

196 | 

| 200.0 | 
358 
358 
268 


5.00 
5.00 
5.00 
5.00 
5.07 
5.07 
4.60 
4.90 


5.30 | 


AC 
AC 
AC 
AC 
Un 
Han 


221.0 | 

250.4 | 

337 | 

337 | 

241.5 | 

| 322 | 

® | 322 | 
193 


| | No 
245.4 | 


| No 
| Ski 


INCREASE IN OUTPUT 
OF FORD INDICATED 
BY DETROIT REPORTS 


Detroit, Jan. 30.—Financial 


| 
STUDEBAKER CORP. TO PAY 
30 CENTS ON COMMON | cles hear that Ford Motor Company 
| will increase output and take on 
While 


South Bend, Jan. 30.—The Stude- | os 
baker Corporation has declared a | dditional men very soon. 
quarterly dividend of 30 cents on| inquiry at Ford offices fails to con- 
the common stock and the regular | firm the reports ther ; 

a p S, there are several 
quarterly dividend of $1.75 on the}, Alcations inti ¥ 
preferred stock, both payable March | indications pointing to such & 
2 to stock of record February 10.|™ove. One company financing 
This places the common on a $1.20 | Ford retail paper nationally states 
annual basis, against $3 previously.| that business has been increasing 

= | 


SHEETZ JOINS MERKEL | Steadily during the last two weeks. 
| A company supplying an impor- 


Ind., Jan. 30.—E. S.| : 

Sheetz, veteran Studebaker sales- | tant part of chassis reports that it 
man, for several years connected | has had increased releases for next 
with the Studebaker merchandising | week. A supplier of factory food * 
organization at South Bend, Ind., | States that he has been told to be in 
|has joined the sales department of | readiness to enlarge his daily or- 
ithe Merkel Motor Company, which | ders. Roads out of Detroit are again 
succeeds the Schnake Motor Com-| lined with Ford carrier trucks de- 


pany as Studebaker dealer, livering new cars, 


Spring Shaekles—Trvon, Willys-Morrow | 
Company; Rub B, Rubber Shock Insul- | 
lator Company; Faf, Fafnir Bearing 
Company; O-N. O-N Spring Shackle 
Company; Belf Belfley Corporation. 
ERS, Eaton Rubber Bushings. 

Chassis Lubricator—Alem. 
Alemite Zerk: Alem 
matic; Bijur, Bijur Lubricating Corp.; 
Bijur A, Bijur automatic centralized: | 
Cen, Central magazine: Far, Farval. | 

' 
| 


Al-Z 
auto- 


Alemite; 
A. Alemite 


cir- 


| Evansville, 
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~ OF PRESENT AMERICAN 


= ee See 


Speeds | 


Make and Modei 


| 
| 
| | 
| | 


Front End 
Drive 
Ignition 
System 
Gear Set 
and 
Universals 


Long Detr 3 
Rock | War-G 3 
Own Mun3 
Own | Own 3 


Own | Own 3 
Own | Own 3 


Own | Own 3 
Own | Own 3 
Own | Own 3 
Own ! Own 3 
Own | Own 3 

a 

4 


| Whit 

| Gear 

| Tex 
Tex 
Tex 
Tex 

| Morse 
Morse 
Morse 

| Var 

| Morse 


Un P 
Spic 
Own 
Own 
Own 
Own 
Spic 
Spic 
Spic 
Own 


Del-R |*Del-R 
Aut-L |*Aut-L 
Del-R | Del-R 
Del-R | Del-R 
Del-R | Del-R 
Del-R | Del-R 
Del-R | Del-R 
Del-R | Del-R 
Del-R | Del-R 
Del-R |*Del-R 
Del-R | Del-R 
Del-R 

Del-R } 

Del-R 

Del-R 

Del-R 

Del-R | 
Del-R 

Aut-L | 

Aut-L 

Aut-L 


Auburn 8-98 


Austin 

Buick 8-50 
Buick 8-60 
Buick 8-80 
Buick 8-90 


Cadillac V-8 
Cadillac V 12 
Cadillac V-16 
Chevrolet 
Chrysler 6 | 
Chrysler 8 | Morse 
Chrysler Imperial 8 | Morse 
Cord (Fr. Wh. Dr.) | Link 


De Soto Six | Var 
De Soto Eight ; Var 
De Vaux 6 Chain 
Dodge Six | Morse 
Dodge Eight Morse 
Durant 6-10 | Morse 
Durant 6-12 | Morse 
Durant 6-14 Morse 
Essex Super Six 

Ford A 
Franklin 
Franklin 
Gardner 
Gardner 
Gardner 
Graham 
Graham 


— | Own 


Long 


Own 
Own 3 — 
Own 3 
Own 3 
Own 3 
Own 3 
Wc3 
Wwc3 
WcCc3 


' Own 3 


Own 3 
War-G 4 
War-G 


Un P 
Un P 
Spic 
Spic 
Spic 
Spic 
Own 
Spic 
Spic 


Borg | 
Borg 
Borg 
Borg 
Borg 


Series 15 

Series 15 

136 | Link 
148 | Link 
158 | Link 
Std. 6 Link 
Spl. 6 Link 
Graham Spl. 8 Link 
Graham Cust. 8 Link 


Hudson Greater 8 Morse 
Hupmobile Cen 6 | Morse 
Hupmobile Cen 8 | Morse 
Hupmobile C Morse 
Hupmobile H and U_;| Morse 


Jordan St. Line 80 | Link 
Jordan G. Ninety 8 | Link 
La Salle V-8 | Morse 
Lincoln — 
Marmon Eight-70 
Marmon 88 
Marmon 16 

Nash Six-60 
Nash Eight-70 
Nash Eight-80 
Nash Eight-90 
Oakland V-8 
Oldsmobile 
Packard 826-833 
Packard 840-845 
Peerless St. 8 | 


|*Del-R 
|*Del-R 
'*Del-R 
| Del-R 
| Del-R 
| Del-R 
| Del-R 


Aut-L |*Aut-L 
Aut-L |*Aut-L 
Aut-L |*Aut-L 
Aut-L |*Aut-L 
Aut-L |*Aut-L 
Aut-L |*Aut-L 
Aut-L |*Aut-L 
Del-R | Del-R 
Aut-L | Aut-L 
Del-R |*Del-R 
Del-R |*Del-R 
Del-R | Del-R 


Aut-L |*Aut-L 
Aut-L |*Aut-L 
*Aut-L |*Aut-L 
*Aut-L |*Aut-L 


Del-R | Del-R 
Del-R | Del-R 
NE | NE 
NE | NE 
Aut-L |*Aut-L 
Aut-L |*Aut-L 
Aut-L |*Aut-L 
Aut-L |*Aut-L 
Del-R | Del-R 
Del-R | Del-R 
Del-R | Del-R 
Del-R | Del-R 


Del-R | Del-R 
Del-R | Del-R 
Del-R |! Del-R 


Un P 


Cle 
Cle 


War-G 3 
War-G 3 
| Own 3 Spic 
Own Spic 
War-G 3 Spic 
War-G 4 Spic 
Own 3 Spic 


Own 3 Own 
Own 3 Own 
Own 3 Own 
Own 3 Own 
Own 3 MM 
| Mun 3 Un P 
' Own 4 

Own 4 

War-G 3 
War-G 4 
War-G 4 
War-G 4 

Own 3 

Own 3 

Own ;: 

Own 


3 
3 
3 
Own 3 
3 
3 


Long 
Long 
Own 
Long 
Rock 
Rock 


| Diam 
| Diam 
Chain 


Cel 
| Diam 
| Diam 
| Diam 
| Morse 
| Whit 
Morse 
| Morse 
Link 
Link 
Link 
| Link 
Gear 
Morse 
Var 
| Morse 


Borg 
Borg 
Borg 
Borg | 
Own 
Borg 
Rock 
Rock 
Rock 
Rock 
Long 
Long 
Rock 
Own 
Long 
Long 
Long 


Peerless Master 8 
Peerless De L. 
Peerless Custom 8 
Pierce-Arrow 43 
Pierce-Arrow 41-42 
r* ‘mouth 

Pcrtiae 

Reo Royale | Morse 
Reo Flying Cloud | Morse 
Reo Flying Cloud | Morse 


Studebaker Six | Whit 
Studebaker Dict. | Var G 
Studebaker Com. | Var G 
Studebaker Pres. | Var G 
Studebaker Pres. Var G 
Stutz LA ;— 
Stutz MA — Long 
} Long 


Stutz MB aah 
Willys 6-97-98 D Chain Aut-L |*Aut-L Borg 
Aut-L |*Aut-L Borg 


Willys 8-80 D | Link 
Willys-Knight 66 D Link Aut-L /*Aut-L Rock 


Own < 
Own : 
Own 3 Spic 
War-G 3 Spic 
Own 3 Spic 
Own 3 Spic 
Own 3 
Detr 4 
Detr 4 
Detr 4 
Own 3 
Own 3 
Own 3 


Long 
Long 
Long 
Long 
Long 


& 
x 
80 
90 
Borg 


Un P 


MM 
MM 


Spic 


Spic 


NEBRASKA JOBBERS- 
REPORT BUSINESS 
AHEAD OF JAN. 1929 


Lincoln, Neb., Jan. 30.—Nebraska 
jobbers have started the vear 1931 
with renewed sales activities, in view 
of filling up subnormally low dealer 
stocks for the spring service and 
repair work which is certain to ce- 
velop within another month of so 
Collections haq loosened up some- 
what over the closing months of 
1929 and curing the first three weeks 
of the new year, while the volume 
of sales was about on par with De- 
cember. 

Sales so far this month have been 
approximately 6 to 10 per cent. bet- 
ter than for the same period a year 
ago. Lincoln jobbers predict a 20 
to 25 per cent. increase by March. 

The H. E, Sidles Company is con- | 


| confident that 1931 will show a big | 
improvement over 1930. Walter 
Sherry, manager of the Omaha | 
Sidles store, has wagered Charles | 
L. Carper, manager of the Lincoln | 
store, a $10 hat that Omaha will | 


5 ; . | 
write more business than Lincoln 


| 


during 1931 on the following lines: 
McQuay Norris products, AC spark 
plugs, Mazda lamps and Raybestos | 
brake lining. Each of these items | 
constitutes a separate bet. 

E. G. Evans, manager of the 
wholesale automotive equipment de- 
partment of the Henkle-Joyce 
Hardware Company, reports that 
both sales and collections are show- 
ing up fairly well in January, while 
all indications point to a definite 
upturn in business within the next 
two months. 

Mr. Wilson of the F. D. Wilson 
Sales Company says that business is 
seasonally dull this month, but is 
|ahead of the same period in 1930, 
nevertheless. This company had a 
very good year in 1930, falling 
little, if any, under 1929. “If we can 
centrating its efforts upon sales,|do as well in 1931 as we did in 
and J. B. Hollenbeck, sales manager | either 1929 or 1930 I will be satis- 
of the main store at Lincoln, is! fied,’ Mr. Wilson declared. 


‘| Col 


Un P| 


| 
Detr3 UnP&MM| 


Spic , 


Spic | 


PASSENGER CAR M 


Steering 
Gear 


| 
| 
! 
| 


Rear Axle 


Ross | 
Say-B | 
Sag 
Sag | 
Sag 
Sag | 
Sag 
Sag 
Sag 
Sag 
War 
War 
Ross | 
Gem 
Own 
Own 
War 
War | 
War 
Own 
Own 


Gem 


Gem 
Gem | 
Gem | 


Ross | 
Ross | 
Ross 
Ross 
Ross 
Ross 
Ross 


Gem 
Ross 
Ross 
Ross 
Ross 
Gem | 
Gem 
Sag | 
Own 
Ross 


Ross | 
Ross 


| Sal 


Own 12 
| Own 34 
|} Own 34 
| Own 34 2 
Own | 4.75 
Own *4 | 
| Own: 
| Own 
; Own 
| Own 
| Own ! 
Col 
| Own 23 
Own 14 
Own 4 | —— 
Own !2 4.66 
| Own 1% 4.6 
Own 1% 3.9 
Own %2 | 4.4 
| Own'!s | 44 
| Own 1% 5.41 


} Own 34 | 3.7 
Own }4 
Own 


4.33 
466 |H 
M 
H 
|H 
sD 
{sD 
{SD 
Bendix 


4.73 
4.45 
4.45 
4.45 
4.30 
4.10 | 
4.10 
4.10 


4.7 Bendix 
4.770 | SD 
455 | SD 
455; SD 
407 | SD 


49 |H 

425|H 

| Own * 4.75 | Own-M 

| Tim | 458 Bendix 

| Sal 42 | 445 | Bendix 

| Sal 14] 49 | Bendix 
— 3.69 | Bendix 


51 |SD 
5.1 |}SD 
47 |SD 
4.5 | Bendix 


442 | M 
4.54 | Bendix 


buf fat fag at | ot pt 


Own 12 
Own 14 
| Col 
| Col 


Ross 
Ross | 
Gem | 
Gem 


| Own 1% | 

Own '2 | 

| Own !4 | 

| Own 1; 
Own 

| Own !5 
Own % 

Own 1% 


Sag | 
Sag | 
Own | 
Own | 
Ross 
Ross 
Ross 
Ross 
Ross 
Ross 
War 
Sag | 
Ross 
Ross 
Ross 


Ross 
Ross 
Ross 
Ross 
Ross | 
Gem 
Gem | 
Gem 
Own | * 
Ross 
Ross 


Sal 4% | Bendix 
Sal Bendix 
Bendix 
2 5 | Bendix 
> Bendix 
> Bendix 


Sal 
Own 
| Own 
Own 
| Own 


Own 
| Own 
Own 
Own !4 
Own !2 
| Own 14 
| Own 34 
Own % 
Sal 3% 
Tim 3%. 
Tim 1: 


1 

j 
Sal 4, 

1 

1 

) 


4.07 
4.42 


4.73 | Bendix 
4.73 | Bendix 
4.73 | Bendix 
4.31 | Bendix 
| 431 | Bendix 
4.75 :'H 
4.75 | H 
4.15 | H 
| Own!, | 440 Bendix 
Own !, 4.40 | Bendix 
Own ': | 4.18 Bendix 


R MODELS 


Springs 
Shackles 


Bijur 
| Al-Z 
| Al-Z 

Alem 
| Al-Z 
| Al-Z 
| Own | 
| Own 
60 | Own 
54 | Tryon 
53's | Tryon 
545% 
5714 
62 
8 53% | —— 
54% | Rub B 
53 | Tryon 
3 | Rub B 

| Tryon 
| Tryon 
| Tryon | 
S 5443 | Own 
S Tr39 | 

El 42 

El 42 


S 56% | Own 
Cant | Own 
S 94'2 | Tryon 
S 55% | Own 
S 58% | Own 
S 587%, | Own 
58 
58 


17x6.00 
| 18x3.75 
| 18x5.25 

19x5.50 

19x6.50 
_| 19x6 50 

19x6.50 
| 19x7.00 
| 19x7.00 
| 19x4.75 
| 19x5.00 
| 18x5.50 
| 18x7.00 
18x7.00 


Alem 
Alem 
Alem 

Alem 
| Al-Z 
| Al-Z 
| Al-Z 
| Bijur 
| Al-Z | 19x5.00 
| Al-Z | 19x5.25 

Al-Z 18x5.50 
| Al-Z | 18x5.50 
Al-Z 19x4.75 
Al-Z 19x4.75 
Al-Z 19x5.00 


| Alem | 19x5.00 


| Al-Z | 19x4.75 
| Al-Z | 19x6.50 
| Al-Z =! 19x6.50 
| Alem | 29x5.50 
Alem | 29x5.50 
Alem | 30x6.50 
Al-Z 5.50x18 
Al-Z 5.50x18 
Al-Z 6.00x17 
Al-Z 6.50x18 


| Alem {| 18x5.50 
| Al-Z | 19x5.50 
| Al-Z | 19x5.50 
| Alem 19x6.00 
| Alem | 19x6.50 
} Alem | 28x5.50 
| Alem! 30x6.00 


| Alem | 19x6.50 
Alem 7.00x19 


Al-Z 29x5.50 
| Al-Z 19x6.50 
_ 18x7.00 


Alem | 19x5.00 
| Bijur A! 19x5.25 
| Bijur A! 18x5.50 

5634 | Own |Bijur A! 19x6.50 
S 54'2 | Tryon | Al-Z = | 28x5.50 
S 54'2 | Tryon | Alem | 28x5.25 
S 60!, | | Bijur | 19x6.50 
S 60', | —— Bijur | 19x7.00 
S 56,% | Alem | 29x5.50 

60 | Alem ! 31x6.00 

Alem 31x6.00 

Alem | 31x6.50 

Al-Z 19x6.50 
| Al-Z | 18x7.00 
| Al-Z | 19x4.75 

Al-Z 29x5.00 

Far 6.50x18 

Far 6.50x18 

Al-Z 6.50x18 


| Alem | 19x5.25 
| Al-Z 19x5.25 
Al-Z 19x6.00 
Al-Z 19x6.50 
| Al-Z 19x6.50 
| Bijur 19x6.00 
| Bijur 20x6.50 
Bijur 20x7.00 
| Alem | 19x5.50 
Alem 19x5.00 
Alem 18x6.00 


ANNNNNMN 


ean 


| Own 


ANNIN 


Own 
None 
None 
O-N 
O-N 
| O-N 
| ERS 
| ERS 
ERS 
ERS 


| Own 
Tryon 
Rub B 
5 54 | Own 
57 | Own 
55% | O-N 
S 55% | O-N 
S 58 | Own 
s — Own 


S 54's | Rub B 
S 60 Rub B 
S 60 —- 

S 507, | Tryon 
S 507, | Tryon 
$55 | Tryon 


5414 
53 
52% 


Own 

Own 

S 54 
54 


| Tryon 
Tryon 
56 Faf 
60 | Faf 
60 | Faf 
5 60 Own 
62', | Own 
> 62!', | Own 
S 493, | Tryon 
S 56 | Tryon 
S 56 Tyron 


Electric Resistance Brazing 


(Continued 


them and the joints. The carbon 
electrodes heat up quickly and the 
heat passes from them into the 
parts being joined, raising their 
temperature to the melting point 
of the brazing alloy. The alloy, in 
the form of a thin strip for con- 
venience, is then applied to the 
contact surfaces of the parts being 
brazed. It melts, and flows through 
the joints, uniting the parts into a 
solid mass. 

The equipment required for mak- 
ing this type of joint is simple and 
the outfits are portable, thereby 
making application to the _ joint 
possible in any position. The silver 


'solders vary from 50 per cent. sil- 


ver which is used on very small 
copper wires to prevent over-heat- 
ing, to 10 per cent. on heavy bus 
bar plates where there is no insula- 
tion. 

When the silver solder is applied 
to a joint it dissolves a thin film 
of the metal surface and forms a 
new alloy having a melting point 


from Page 9) 


higher than that of the original 
solder. This alloy is very rich in 
copper which makes it an excellent 
conductor. 
of the new alloy formed is higher 
than that of the silver solder, a 
higher temperature is always 
quired to open such a joint than to 
make it. 

There are several distinct ad- 
vantages of joints made with silver 
solder or other high melting point 
alloys, over the ordinary soft solder 
joints 
joint by the resistance’ brazed 
method, some joints being made in 
from a half to a third of the time 
required to make a lead soldered 
joint on the same size conductor. 
As a result of the saving in time 
and the small amount of the alloy 


used in making the brazed joint, it | 
is invariably less expensive to make. | 


The mechanical strength, durability 
and high electric conductivity of 


brazed joints marks a step forward | 


in the electrical industry. 


Since the melting point | 


re- | 


Time is saved in making a| 


OTICE 


Please see the fifth col- 
umn to the left of this 
advertisement giving 
steering gear informa- 
tion. Notice the out- 
standing Ross predom- 
inance. The actual 
figures are: 


ROSS 
34 


NEAREST 
Competitor 


is 


SECOND 
Competitor 


i2 


THIRD 
Competitor 


6 


Build Their 
Own 


OSs 


Cam & Lever 
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Indianapolis Dealers View 


January as 


NDIANAPOLIS, Ind., 
The month of January is des- 
tined to become the decided turn- | 
ing point in automobile sales in the 


Indianapolis district, especially in 
the new car division, 
clare, and there is scarcely any 


the month will show an increase of 
between 60 and 75 per cent. 
This, however, does not reflect an 


exactly true condition in respect to| 
sales, as a large number of the ma- | 


chines registered were sold during 
the last month of 1930, and no rec- 
ord of the transaction made so far 
as registrations were concerned un- 
til the new 1931 license was applied | 
for. Actual buying though is giving 


ever indication of assuming greatly | 
improved proportions and in a num-| 


ber of instances this improvement 
has already made itself manifest. 
Probably nothing added to the 


Jan. 30.— 


dealers de- | 


Turning Point 


this group was toeing the line ready 
| for a flying start as soon as cars| 
} were available for retail delivery. 
| The new Chrysler six and the} 
;}new Marmon models’ were 

/among the missing as the end of 
the month approached, and 
|Graham announcement 


cars. 


N.S. P. A. LAUNCHES 


(Continued from Page 1) 


services to be made _ available} 
through the maintenance division. 

| Both manufacturers and jobbers | 
| were enthusiastic over the idea of 


still | 


the | 
came late, | 


MEMBERSHIP DRIVE FOR 
| MAINTENANCE MEN | 


brighter prospects more than the/a national organization of mainte- 
introduction of several new lines at | nance men, sub-divided into indi- 
the time of the New York show, | vidual sections in cities where the 
dealers involved reporting almost | number of members warrants such 
without exception a rapidly growing | a group, and for the first time giv- 


AUTOMOTIVE RETAILERS| 


HOLD TOP IN SALES FOR 
FIVE CALIFORNIA CITIES 


| (Continued from Page 1) 


battery stores, $1,137,856; 107 filling 
stations, $2,504,786; garages, $544,068. 

Automotive retail sales of $4,383,- 
| 738 represented 36 per cent. 
total business of $12,034,535 
Whittier, a city of 14,822 


ments; 
iire and battery storcs and one mo- | 
|torcycle dealership; $583,253 
twenty-two filling stations; $186,448 
for fifteen garages. 

Automotive retail sales of $24,293,- 
511 represented 26 per cent. of the 
total business of $94,414,236 for San 
Diego, a city of 147,995 population. | 


| This output was divided among 511! 


establishments as follows: $14,011,- | 
431 for dealers; $1,376,192 for acces- 
sory, tire and battery stores; $4,251,- 

123 for 256 filling stations; $1,651,- 
802 for garages. 

Automotive retail sales of $2,077,- 
014 represented 29 per cent. of the 
total business of $7,240,537 for Braw- 
ley, a city of 10,439 population. This 
output was divided among thirty- | 


of the | 
for | 
population. | 
question that total registrations for| following a special drive on used! This output was divided: $3,317,286 | 
|for twelve motor vehicle establish- | 
$296,769 for eight accessory, | 


for | 


| waukee 


list of bona fide prospects, and, | 
where it was possible to make de- 
liveries on the new lines, sharp up- 
ward spurts in sales were recorded. 
The feeling that prospects were 
generally of a much better tenor 
was widespread throughout the lo- 
cal field and the gains that were 
already apparent were in both the 
retail and wholesale divisions. 
One of the most auspicious recep- | 
tions given a new line of cars here | 
this month was that of the Olds- 
mobile. Backed by a heavy news- | 
paper advertising campaign and 
personal invitations to attend the 


opening mailed direct to thousands | 


of Oldsmobile owners in this area, 
the announcement resulted § in 
crowded salesrooms and, according 
to officials of the Lathrop-Moyer 
Company, distributor, more orders | 
for the new jobs were taken during 
the first day of the display than 
under similar conditions for the last | 
several years. 


Auburn was perhaps one of the 
in| 
com- | 
ing on the heels of a big cleanup | whe el base at $1,145 and $1,345, 


most sensational developments 


the 1931 announcements and, 


moved an_ unusually 
of cars through the 


sale, which 
large number 


local distributorship, the new models! production and Gramm dealers and 


attracted throngs to the sales floor 
of the Updyke 
where, it was also said, many orders 
were taken for future delivery. 

As in the case of Oldsmobile, 


Auburn was unable to make delivery | 


of the new models and orders were 
accepted conditionally and _ with! 
little sales effort. The companion | 
Cord front-drive line at lower| 
prices was accorded a good hand 
for a product of its price. 


Auto Company, | 


}ing the repair man a definite affilia- | 
| tion with a nationally recognized 
| association. The spirit of the job- 
bene and manufacturers was largely 
based on the reaction of the pres- 
ent 2,700 maintenance members, 
who, upon receipt of the first 


three establishments as_ follows: | 
$1,253,532 for nine dealers, $201,708 
for four accessory, tire and battery | 
stores; $574,787 for eighteen filling 
stations. 

In Oak Park the automotive group 
with $8,564,853 was second to the 
food group in retail business. With 





month’s service, wrote letters of ap- 
preciation and approval to head-| 
| quarters in Detroit. 


GRAMM MOTOR OFFERS 
| NEW “HISTORY MAKER” 
| TWO-TON, $1,095 BASE 


Delphose, O., Jan. 30.—Gramm 
| Motors, Inc., announces a new two- | 
ton truck for 1931 at a base chassis | 


price of $1,095, known as the His- | 
|} ments 


| group, 


tory Maker. It is offered in the 
131-inch wheel base, four-cylinder 
| model. 

The chassis is also offered with a 


six-cylinder engine at a base price | 


for the 13l-inch wheel base of 

$1,295. 
der are also offered in the 157-inch 
re- 
spectively. 


This series CX two-ton is now in 


distributors will be able to obtain 
their first chassis within the next 
few days. 

B. A. Gramm feels that he is of- 
fering something real to the motor 
truck industry in the thirty-first 
| year of his connection in this field 
of manufacturing and is confident 
| of public approval of the new model. 


‘FARGO ANNOUNCES NEW 
| SIX- CYLINDER: BUS LINE 


The new Dodge six and eight were | 


greeted with 


quite a bit of favorable comment 
from spectators. The J. C. Scanlan 
Company, Dodge distributors, re- 
ported prospective business showing | 
a marked improvement over the | 
past few months, and a few of the 
1931 models already 
placed in owners’ hands. 
ception given the six-cylinder 
Was especially impressive, it 
said. 


The re-| 
line 
was | 


Hupmobile’s entry into the free} 
wheeling class resulted in a flurry | 


of new interest in the Hupp family | 
circle, and it was said at the Capi- | 
tol Motor Company, distributing or- 
ganization for the Hupp, that im- 
mediate revival of buying is antici- 
pated. 

Studebaker’s free wheeling six 


had been | 


renewed enthusiasm | 
among Dodge owners and prospects, | 
the new style of this pair drawing | 


Detroit, Jan. 30.—To supplement | 
the line of “8” motor coaches re- 
;cently introduced, the Fargo Motor 
| Corporation now announces the “6” 
series. It comprises a _ street-car 
coach with seats for twenty-one | 
passengers and a parlor coach with’ 
|seats for sixteen riders, both of | 
which—like their companions, the 
“8s”’—will be sold direct to oper- | 
ators, 

Chief among the features claimed | 
for the new Fargo “6” coaches are 
greatly improved bodies, ninety- 
six horse power, six-cylinder engine, 
| full-floating rear axle of the spiral 
bevel type, double-drop frame, four- 
| Speed transmission, four-wheel in- 
| ternal hydraulic service brakes with 
booster, and propeller-shaft type of 
hand brake. 





| lines of trucks and passenger cars | 
, ever 


|of sales was: 
| dealers, $400,081 for thirteen acces- 


Both the four and six cylin- | 


also is attracting a great deal of NEW BRAKE, CARBURETOR 


attention, as this particular model! 
represents the bottom figure at| CONTRACTS FOR BENDIX | 
which free wheeling is available to} 
the motoring public. Chicago, Jan. 30.—Vincent Bendix, 
De Soto, the third place car in| president of the Bendix Aviation 
this county last year, got away to}|Corporation, today announced the 
a late start in 1931, with its new six! acquisition of new contracts for 
and eight not being on display un-| brakes and carburetors in addition 
til after the half-way mark of | to the renewal of all old contracts. 
January had been passed. Jones &| At the same time Mr. Bendix an- | 
Maley, De Soto distributor, widely | nounced that the company has re- 
known for constant driving of sales 


eighty-three establishments the 
automotive group accounted for 27 
per cent. of the total. The division 
$6,450,682 for fifteen 


sory, tire and battery stores; $1,145,- 
516 for thirty-three filling statinos, | 
$568,574 for twenty-two garages. 
Oak Park is a city of 63,982. Its} 
total 1929 retail trade was $31,592,-4 
410. 

In Harvey also the automotive | 
group of twenty-nine establish- | 
ran second to the _ food 
its total being $1,545,382, or | 
20 per cent. Harvey’s population is 
16,374, and retail business for 1929 
was $7,846,276. 
were divided—$1,172,160 
dealers, $42,730 for four 





for 


MEETS IN CHICAGO 


(Continued from Page 1) | 


to engineer and design a complete 
line of motor trucks with five mod- 
els covering the entire field, em- 
phasizing quality and stability with- 
out sacrifice of appearance and 
economy. 

Some of the best engineering 
} talent and skill in the industry will 
| be utilized, it is announced, and the 
new models will be ready for pro- 
duction as soon as possible, allow- 
ing due time for thorough testing | 
before marketing. 

During recesses and at informal | 
sessions many Officials and a 
sentatives of major parts manufac- | 
turers were guests of the association. 


2,000 SEE DODGE TRUCK 
EXHIBIT IN FIRST WEEK. 


Detroit, Jan. 30.—More than 2,000 | 
visited the Transportation and 
Equipment Exhibit at Dodge Broth- | 
ers at the plant here during the 
first week it was open to the public. 

This display covers an area of 
54,890 square feet of floor space and | 
compriseg one of the most complete 


placed on exhibition by one} 
manufacturer. It includes’ both 
chassis and mounted body models in 
the standard, heavy-duty line as 


Automotive sales} 
ten | 
accessory, | 
tire and battery stores, $330,492 for | 
fifteen filling stations. 


NEW TRUCK GROUP 





SPARKS from the SHOW 


(Continued from Page 2) 


the company’s inception, and in business there for seventeen 
years. 

This veteran is entitled to recognition on two counts— 
one that he was the first president of the National Auto- 
mobile Dealers’ Association, and, second, because he sold 
automobiles in Chicago as far back as 1901. A close second 
to Carl Metzger, Chicago’s first dealer. 

In those days Browne was sales manager of the Mead 
Cycle Company of C hicago, and Jimmy Levy was one of his 
salesmen, he says. Few remember the cars he sold. He 
had the Murray of Minneapolis and contracted for the com- 
pany’s entire output—sixty-five cars. The Murray was a 
‘runabout with a single cylinder engine, wooden transmission 
and sold for about $1,200. Then there was the Hoffmann, 
which later became the Royal Tourist of Cleveland. The 
Hoffmann also was a single cylinder, chain drive and detach- 
‘able tonneau, and it also sold for $1,200. 

The National was another, not the National of Indian- 
_apolis which all of us recall, but one made in Milwaukee, and 
| powered with a four-cylinder engine. Browne insists it was 
| the first four-cylinder he ever heard of. Me, too. The Mil- 
National, however, never got very far. An acci- 
dent which caused a death put it out of business almost 
before it got into action. 

. o ” 

HIS talk brought out some forgotten facts about the 
formation of the National Automobile Dealers’ As- 
sociation. That organization was brought into being in 
1917, when the government declared the automobile a non- 
essential. Naturally this was a body blow for the industry, 
and Al Reeves, manager of the National Automobile Chem- 
ber of Commerce, got busy. He represented the manufac- 
turers, but there was no association in existence that could 

fight for the dealers. 

So George W. Browne became one of the leaders in the 
fight at Washington. He rallied the dealer forces into 
action, and over night there was a National Automobile 
Dealers’ Association representing 400,000 retailers, whose 

voice was so powerful that even Congress stopped, looked 
and listened. The non-essential ban was lifted, and in rec- 


ognition of his work Browne was elected the first president. 
* * * 


ICHOLAS MOORE, advertising manager of Marmon, 

had heard a lot of talk about Chicago’s lawlessness 
and wickedness, but he thought it all was publicity. Not 
now. On his way to Homer McKee’s office, at 333 North 
Michigan, the same building that houses Automotive Daily 
Chicago office, he stopped for a _ shine. As 
he sat there shooting started outside. It was only 
a hold-up, and four or five people were hit by scattering 
pistol fire in the battle between the bandits and the police. 
Moore left the bootblack hitting on all sixteen cylinders. 
' Acceleration saved him. 


| News 


* * * 
S we pack for the hike back to Detroit, we cannot help 
saying something nice about the Hotel Harrison, which 
has been our home for the week. The Harrison, newly 
built, at the corner of Harrison and Wabash, is remarkable 


| for being the only hotel we know of which has a door to 


the garage opening from the lobby. This is why: There is 
one of those 800-car electric and automatic storage garages 
beside the Harrison, which enables a guest to drive in, check 
his car and enter _the hotel without going outdoors. 


STEEL OPERATIONS 
EXPECTED TO GAIN 
IN NEXT 6 WEEK 


(Continued from Page 1) 


" the list of active furnaces will 
| bring the total melting to nine, out 
of thirty-four. This compared with 
three out of thirty-four in the clos- 
|ing weeks of December, and, since 
| suspension and resumption of melt- 
ng in such furnaces is relatively 
 aieaiies the increase reflects the 
| belief of steel manufacturers that 
| plant operations will hold their re- 
were anticipated for either Carnegie cent gains and will advance grad- 
Steel Company or Youngstown! ually during the next few months. 
Sheet & Tube Company, but it is| Sows _— A course, eerggte 
; | ctory, anq pessimistic view. 
considered probable that Republic of some steel company executives 
Steel Corporation, another of the| are due to the unprofitable levels 
|large interests, during the next few/at which activity in some depart- 


weeks will move its mill schedules, | ments is being maintained. From 
now at 40 per cent., upward in line ‘the shareholders’ viewpoint, 50 per 


: 3 7 cent. operations now naturally are 
with schedules of the other leading | 2, more unsatisfactory than op- 


companies. 





well as a complete display of special 
equipment and _ special vocational | 
body types. 

The transportation 
ment exhibit is a permanent exhibit. | 
The display is open each week day | 
from 9 a, m. to 5 p. m. 


PADRICK INCORPORATES 


at 50 per cent. 
Republic’s mill schedule is drawn | 


; Such detail that the operating aver- 
;age made public for the company, | 
ibeing as close as possible to actual | 
operations, is sensitive to fluctua- 


Sheet & Tube and Car-| erations at that same level one or 
negie plants this week are operating | 


two years ago. 
Some difficulties in lifting plant 
operations to substantially higher 


and equip- | with care and is made available in| levels during the next six weeks are 


looked for by leading manufactur- 
ers. Gains that develop in that 
period will be narrow and at times 
may not hold. 


tions in steel bookings and conse- | 


effort, however, was not dismayed 
at having conceded some of their 
principal competitors a two weeks’ 
handicap, and, from the welcome 
accorded the new models by the 
by the dealer organization and the 
public as well, it was evident that 


| ceived an order for all carburetors on 
| the Oldsmobile and that additional 
orders for regular equipment in the 
General Motors line have been 
placed on their books, causing fur- 
ther use of both the Bendix West- 
inghouse air brake and the Bendix 
mechanical brake, 


Fort Pierce, Fla., Jan, 30.—Padrick 
Chevrolet Company, local Chevrolet 
dealership, has been incorporated 
with a capital of 250 shares of $100 
par value. The board of directors 
is composed of W. G. Padrick, N. 
Rice and W. F. Grant. 


|quently is invaluable as a barometer 
for estimating activity among in- 
Austries serving as outlets for the 


company’s large capacity of light} 


steels, such as the automobile in- 
dustry. 


Addition of the Sharon Steel stack 


GETS CHARTER IN N. J. 


Bloomfild, N. J., Jan, 30.—The 
Belleville Auto Exchange, Inc., has 
been organized here by Alexander 
P. Rose and David Hilowitz, Bloom- 
field, and Charles C. Westerman of 
Newark, 





